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The Householder Relaxes 


THE householder rests in contentment when 


Fire Liability Marine he knows his financial responsibility for inju- 
ries to others is fully protected. 

: HE is not fully protected, however, without 

P O. L. & T. coverage. 

175 Ww. Jackson Blvd., Chicago COMMONWEALTH Casualty Company offers 
you a profitable contract, that will not only 
appeal to these prospects, but lead to other 
desirable business. 
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A RELIANCE BROADCAST | 


BE 


A. B. HEISER 


of COLORADO 
cANNOUNCING 


Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /ve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 
tion, and who finan- 
cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead: Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 

The prospect nearly always re- 
ceives me with a hearty welcome and 
tells me he has received our Vice 
President’s letter introducing me, 


Why Its Profitable to 


The 


rinciple u 


nm which the Lead Service Plan is 


founded has been demonstrated to be thoroughly sound 
in theory and practice. This principle involving adver- 
tising, coordinated with salesmanship has proven to be 


A: B. HEISER 


and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 

The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 

Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lite, having 
had no previous ex- 

rience in life un- 

erwriting. Since 
that time I Save used 
nothing but Lead Ser- 
vice introductions. 

During the seven 
months, from Jaau- 
: ary 1toJuly 21,1928, 
I have written as a result ot these in- 
troductions, 67 Perfect Protection 
Policies tor $22 1,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising tothe salesman 
who operates it correctly and dili- 
gently in his working plan. 


Ws 


-<CT PROTECTION 


one of the most profitable means of securing new busi- 
ness through advertising ever instituted by a life insure 
ance company. Lead Service has established itself 
permanently as a feature of Reliance sales promotion. 


FARMERS BANK BUILDING PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXXII, Number III, January 17, 1929; $4.00 per annum. 
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SPECTATOR 


HEARING ON SECTION 97 


Albert Conway Gives Ear to Argu- 
ments on Proposed Changes 


LARGE ATTENDANCE NOTED 


New Superintendent of New York Makes 
Excellent Impression on Life Insur- 
ance Executives 


The announcement that Albert Conway, 
newly appointed superintendent of insurance of 
New York, would hold a public hearing on the 
proposed amendments to Section 97 of the New 
York Insurance law brought out a large num- 
ber of actuaries and life insurance executives, 
as well as a number of representatives of the 
New York State Life Underwriters Associa- 
tion, which organization has been actively op- 
posing the amendments under the leadership of 
its president, Julian S. Myrick: About 75 were 
present. Superintendent Conway conducted the 
hearing in a manner impfessive to all present 
and refused to be ruffled by the opposition to 
the proposals which, it appears, he will cham- 
pion. It had not previously been known 
whether he would continue to press the pro- 
posed amendments which were inaugurated by 
his predecessor in office, James A. Beha. 

The hearing was not particularly productive 
of positive results and consisted largely of 
verbal clashes between Mr. Conway and other 
department representatives and George K. Sar- 
gent, second vice-president and manager of 
agents of the Mutual Life Insurance Company, 
and Mr. Myrick, and A. P. Woodward, who 
represented the Life Underwriters also. A poll 
of the companies represented indicated that the 
proposals are acceptable to all of them with 
the single exception of the Mutual Life. 

In a letter addressed to Mr. Conway, dated 
January 11, Mr. Myrick explained the position 
of the New York State Life Underwriters As- 
sociation and presented a memorandum of the 
argument which Mr. Woodward made later, at 
the hearing. He said in part: 

Since early last spring, the proposed legisla- 
tion has had almost continuous study by the 
department, the committee of actuaries and the 
committee of this Association; with an ex- 
change of voluminous printed documents, which 


have all been made public and which have taken 
up in detail every phase of the proposed law. 

As pointed out by Mr- Myrick, the Under- 
writers have a very large personal investment 
at stake, made upon the assumption that future 
returns would be measurably the same as those 
developed under the Armstrong Law. 

We are convineed that the proposed law will 
change these standards, and we base that con- 
clusion on the arguments advanced by the pro- 
ponents of the law and in the face of the opin- 
lon of the department and some company of- 
ficials to the contrary. 


(Concluded on page 7) 


NEW YORK LAW UPHELD 


Supreme Court Decision Against Fire- 
men’s of Newark 


LOWER COURTS AFFIRMED 


No Opinion Rendered by Supreme Tri- 
bunal in Famous Case 

Wasuincron, D. C., January 14.—Provisions 
of the New York State insurance law, restrict- 
ing the investments which may be made by do- 
mestic and admitted insurance companies, are 
constitutional, under a decision rendered by the 
United States Supreme Court, January 14, ad- 
verse to the Firemen’s Insurance Company of 
Newark, N. J: The decision was a per curiam 
decision, the case being disposed of on the basis 
of previous decisions, and was not accompanied 
by any opinion of the court. 

Renewal of the company’s license to do busi- 
ness in the State of New York was refused by 
former Superintendent of Insurance James A. 
Beha on the ground that the company’s invest- 
ment policy was in conflict with the provisions 
of the State law, limiting to not more than 50 
per cent of net surplus the amount which could 
be invested by a company in the stock of other 
insurance companies. 

The Firemen’s Insurance Company refused to 
amend its investment policy, taking the ground 
that its investments were made with the knowl- 
edge and approval of New Jersey insurance 
authorities and that the State of New York had 
no power to regulate the home office activities 
of a foreign company. Even if the investments 
were prohibited to domestic companies, it was 
asserted, the authority of New York did not 
extend to foreign admitted companies and, it 
was further contended, the provisions of the 
law in question were violative of the Fourteenth 
Amendment to the Constitution. 

In an effort to compel the New York author- 
ities to renew its license, the insurance com- 
pany sought to secure an injunction in the New 
York courts. Upon refusal of the court to issue 
such an injunction, it appealed to the Supreme 
Court where, after hearing arguments in the 
case January 7, the action of the lower court 
was affirmed. 

As a result of the decision in this case, the 
insurance authorities of the several States are 
clothed with the power to require foreign com- 
panies admitted to do business in their juris- 
diction to comply with such regulations regard- 
ing investments’ of surplus funds as they may 
impose. 


The decision of the Court is considered to 
be of far-reaching effect since it upholds the 
regulatory power of New York State against 
further constitutional attacks. It may affect 

(Concluded on page 15) 
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INTERNATIONAL AVIATION 
LAW GROUP URGED 


Insurance Companies Interested in 
Statutory Proposals 


DR. HERMAN DOERING’S PLAN 
OUTLINED 


Paris Convention, With League of Nations 
Tie-up, Considered Insufficient 

Recently, the various German groups of the 
International Law Association and the Comite 
Juridique International de l’Aviation met with 
the Committee for Law of the German Asso- 
ciation for Aviation and under the presidency of 
Dr. Simons, president of the German Supreme 
Court (Reichsgericht) and in the presence of 
many German and foreign officials, discussed 
the problems of international aviation law: In- 
surance problems of great interest to the com- 
panies are included in such legislation. 

Attention centered on a discussion by Dr. 
Herman Doering, of the Deutsche Luft Hansa, 
of the subject “Changes and Standardization 
of International Law for Aviation,’ in which 
the speaker dealt with the question of whether 
Germany should join the Paris Aviation Con- 
vention or other international agreements cov- 
ering aviation between countries of different 
nationalities. 

The Paris Convention regulates government 
supervision of the air as a road for transporta- 
tion and, more especially, the admissability of 
airships for international transportation, their 
classification and licensing. 

The members of the Paris Convention are 
chiefly States which during the World War 
were allied against Germany. In 1926 a second 
group was formed, the Ibero-American Con- 
vention, which took the terms of the Paris Con- 
vention over almost in their entirety. Spain, 
Portugal and Latin-American States States be- 
long to this convention. Still later, the Pan- 
American group was formed and here again the 
rules of the Paris Convention formed the basis, 
though many changes and deviations were 
adopted due to special conditions and later de- 
velopments in air traffic and travel. 

Germany belongs to neither one of these three 
groups, but difficulties have so far been avoided 
by separate treaties with the individual coun- 
tries. 

Dr. Doering came to the conclusion that the 
international character of aviation requires a 
uniform agreement for all countries and that 
efforts must be directed to create a world-wide 
aviation convention with a uniform set of rules 
and regulations. Changes made in later conven- 
tions, especially in the last Pan-American agree- 
ment in Havana, have a certain justification; 
in other directions they have, in the opinion of 

(Concluded on page 21) 
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FOR one, will be glad when the safety 
fund of the old Hartford Life Insur- 
ance Company is finally distributed. In fact I 
think I will take nearly as much satisfaction 
in the forthcoming distribution as will those 
then remaining policyholders who will share 
in it. Annually there is sent out a report of 
the condition of this strange fund and annually 
the time for cutting the million dollar melon 
becomes more imminent. I feel strangely for the 
poor policyholders who must needs lick their 
chops in vain while waiting for their fellows to 
die. It cannot be a pleasant reflection to know 
that another must die first if you are to win. 
Fortunately, Howard P. Dunham, Insurance 
Commissioner of Connecticut, has now an- 
nounced that “the time of distribution—appears 
to be rapidly approaching.” 
* * * 


F pede P. SMITH, general agent at Fort 
Dodge, Iowa, of the Central Life Assur- 
ance Society, of Des Moines, has for many 
years done most of his business among farm- 
ers. The result of this contact is that he has 
devised the latest scheme for .farm relief. The 
plan is now in the hands of President-elect 
Hoover. If Mr. Smith has contributed any- 
thing to the solution of this perplexing prob- 
lem he certainly deserves to be congratulated. 


*x* * * 


MONG those who have spent a long and 

useful life in service to life insurance may 
‘be named J. Stanley Scott, life department sec- 
retary of the Travelers Insurance Company. He 
observed his sixtieth anniversary on January 9, 
having begun his duties as of that date in 1869. 
The company was then but five years old so 
that Mr. Scott has, for all practical purposes, 
been connected with the company during its 
entire history. He has been secretary since 
1904. Mr. Scott is eighty-one years of age. 

*x* *k * 


DRIVING finish that extended over the 

final two months of 1928 enabled D. K- 
Martin of San Antonio to achieve production 
leadership in the AZtna Life Insurance Com- 
pany’s field organization for the second time in 
as many years. As a consequence, he automatic- 
ally succeeds himself as president of the Etna 
Life Leaders Club. 

Mr. Martin’s way to the top was sharply con- 
tested by N. S. Riviere, Pittsburgh’s new mil- 
lion dollar producer, and his victory margin was 
a scant $40,000. Mr. Riviere, by producing $1,- 
022,000 of new paid life insurance in July, sky- 
rocketed from a place of obscurity to the very 
front rank. of “Aétna-izers.” 

Eighteenth on the list of the year’s leaders 
and well over the half million dollar mark is 
' Mrs. Ruth B. Mitchell of St. Paul, three years 
an “A&tna-izer” and the company’s leading 
woman producer. 


NE of the pitfalls to which every writer 
is exposed is the possibility of misinterpre- 
tation on the part of the reader regarding the 
ideas expressed. Last week in this column I 


‘talked about the disinclination of some casualty 


and surety companies to spend money for ad- 
vertising and publicity. As an instance, I 
cited the case of one established company which 
had assets of $17,164,844 and premiums of $12,- 
058,288 in 1927 and which, in that year, spent 
only about $5000 for all insurance advertising. 
I also said that last year that company suffered 
the loss of many of its department heads at the 
hands of a company which has come forward 
with an active advertising and publicity cam- 
paign and modern, dynamic methods of opera- 
tion. 
* * * 
O far, it has been suggested to me that I 
‘J had in mind the National Surety, the Fidel- 
ity and Deposit and heaven alone knows how 
many others! Not by a long shot! 
* * x 
S far as such American companies as the 
National Surety and Fidelity and Deposit 
are concerned, the idea that I had any of them 
in mind is simply ridiculous. The National 
Surety’s advertising in insurance journals, with 
its accompanying slogan of “Why I’d Choose 
the National Surety Company,” is among the 
best now being done by any company in the 
business. The advertising copy is written by 
men who are themselves agents of the company 
and the whole “tie-up” is such as to put the 
company’s high standing and known service to 
agents squarely before the prospective repre- 
sentative. Furthermore, the National has been 
conducting an extensive advertising campaign 
for more than two years and I was distinctly 
talking about companies which do practically 
no advertising either in insurance journals or 
elsewhere. 
* * * 
S regards the Fidelity and Deposit, that 
company’s advertising has been sustained, 
forceful and widespread. Pictures are used to 
compel attention and clarify the message con- 
veyed by the text. The company employs large 
space for its ads and its campaign has had defi- 
nite results in new connections made and busi- 
ness obtained. In addition, the Weekly Un- 
derwriter’s prize, donated through the Insur- 
ance Advertising Conference, was won last year 
by Sidney C. Doolittle of the Fidelity and De- 
posit. 
* * & 
HAVE said before, and I say again, that 
if all the surety and casualty companies did 
as much advertising and publicity work, at the 
same expense, as do the National Surety, 
Fidelity and Deposit and similar organizations, 
the business would not only grow faster than 
it has, but the established companies would have 
nothing to fear from new-company competition. 
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¢¢P REFUSE to be subjected to your in- 

famous gougings any longer. I have 

this day purchased my own home. All is over 

between us.” The speaker is James K. 

Sabath, Chicago underwriter, whose rent has 

just been raised $25 a month on this bright 

October morning by his landlord, Geoffrey 

Muller. 
* ok x 

HE crunch of feet on the graveled promen- 

ade of her new home aroused Mrs. James 

K. Sabath from her reverie and she hurried to 

the door to usher in November, bleak and gaunt 
and also her husband, James K. Sabath. 

“B-r-r,” ejaculated Mr. Sabath. “It’s cold 
around here.” 

“B-rr-r,” it is cold,” said Mrs. S. anxiously, 
“and not a speck of coal in the house.” 

“Do not be alarmed,” admonished Mr. Sabath, 
“I had foreseen just such a situation and on the 
way home from the office I visited the North 
General Fuel Corporation and ordered two 
tons of their ‘no ash household coal.’ It has 
already arrived.” 

He strode to the window and, drawing aside 
the curtain, revealed the coal shovelers hard at 
work. They were not fancy shovelers, to be 
sure, but they were earnest and industrious and 
soon the bins were filled to overflowing with 
the precious “black diamonds.” MHastily grasp- 
ing two sticks of wood, former Eagle Scout 
Sabath rubbed them together vigorously and 
soon produced a merry blaze. “Now for the 
no ash household coal,” he cried, and scooping 
up a shovelful, sprinkled it gently over the 
wood. 

“Ph-t-t !” 

“Out,” gasped Mrs. S. 

“Foiled,” hissed Mr. S., “But I’ll have re- 
course to the courts-” 

* ok Ok 
EOFFREY MULLER, without whiskers, 
testifying as president of the North Gen- 
eral Fuel Corporation tells the court, “We never 
said the coal would burn; we merely adver- 
tised that it would make no ash.” 

“Case dismissed,” says the judge, amid black 
laughter from Muller and low moans from 
Sabath. on 
€y the evening of January 11, 1929, James 

K. Sabath hopped briskly from his car 
and bounded itno the house. “A delightful fire 
down the street, Mrs. S.,” he chuckled, “not a 
chance of putting it out—and wait until I tell 
you what’s burning! He who laughs last, heh, 
heh, laughs be—. 

The telephone rings. “Hello,” says the voice 
on the other end, “this is Muller. Our coal 
yard just burned. Total loss of $35,000 and 
we got a policy in your company.” 

* * * 
i iene homicide squad of the Chicago police 
department are doing their best to keep 
toly a Sabath. 
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A BRITISHER’S OBSERVATIONS 

HE observations of foreigners upon 

American customs, political and 
business life, etc., are too often inclusive 
of sweeping statemerits and criticisms, 
seemingly made for the sole purpose of 
gaining publicity. Such interviews in- 
variably fall short of any true reflection 
of American life, and, in this country at 
least, appear very silly. It is, therefore, 
a pleasant surprise to find in the Liver- 
pool Post and Mercury, issues of Decem- 
ber 31 and January 1, two interviews on 
this subject with Hugh Lewis, general 
manager of the Liverpool and London 
and Globe Insurance Company. Mr. 
Lewis’ replies to questions put to him are 
singularly free of sensational statements 
and show that during his frequent visits 
to this country he has intelligently studied 
the causes of prosperity here and has 
made a keen and remarkably accurate 
analysis of the situation. Although the 
interviewer questioned on a wide range 
of subjects, it is his observations on the 
tendencies of fire insurance in this coun- 
try in which we find particular interest. 
Mr. Lewis brought out the distinct disad- 
vantage under which British companies 
operating in the United States have been 
laboring during recent years. The 
underlying thought has, so far as we 
know, never before been put into words, 
although it must have been well under- 
stood by leading underwriters whose duty 
it is to analyze such questions. Mr. Lewis 


points out that much of the prosperity of 
American fire insurance companies arises 


out of their success in investment opera- 
tions, a success difficult for the British 
companies to parallel, since they operate 
on a much smaller investment in this 
country. Mr. Lewis says: 

It will be found t a’ mn ev ablvy-manarrd 
American companies continue to show a heavy 
improvement in security values, owing princi- 
pally to a large percentage of well-selected in- 
vestments in stocks, and to that extent, and ow- 
ing to that particular form of enterprise, they 
are for the time being less dependent on strict 
underwriting results than their British con- 
fréres. One powerful American fire insurance 
group had, as at December 31, 1927, 58 per cent 
invested in stocks, another 38 per cent, another 
36 per cent, eight prominent fire groups aver- 
aging 43 per cent in stocks as against 57 per 
cent in bonds. The American casualty com- 
panies also have substantial investments in 
stocks, though the percentages are not so heavy, 
relatively, as in the case of the fire companies, 
the average of seven leading offices being 23 per 
cent, against 77 per cent in bonds. This condi- 
tion makes competition in the fire and casualty 
field more trying, but it remains true that profits 
can only be secured over a term of years by 
sound underwriting procedure uninfluenced by 
the course of stock markets, and this is generaliy 
recognized by all managements alike, irre- 
spective of the policy adopted in the matter of 
investments. 


This is sound philosophy and contains 
an interesting answer for those who have 
wondered a little at the strictness of the 
underwriting policy which most of the 
British companies operating here have in- 
sisted upon, especially in recent years. 





FIRE PREVENTION WORK 
HE records indicate that the work of 
spreadng propaganda for fire pre- 
vention has at last produced some effect. 
The annual fire losses of this country and 
Canada, as computed by the Journal of 
Commerce, in 1927 ($320,595,600) and 
1928 ($301,267,560), were considerably 
lower than in several preceding years, 
notwithstanding the fact that the combus- 
tible property of this country and Canada 
was doubtless of much greater bulk and 
value than in the.earlier years. The Na- 
tional Board of Fire Underwriters, the 
National Fire Protection Association, the 
Chamber of Commerce of the United 
States, and other agencies which have 
been operating to educate the people as to 
the vast importance of preventing fires, 
have seemingly been successful in induc- 
ing a greater degree of care, which has 
been effective in reducing the total fire 
loss of the two countries. 
That the fire loss can be even more ef- 


a 


fectively controlled will be admitted by 
almost any student of present-day condi- 
tions. The fire departments of cities and 
towns are too generally regarded as 
merely fire-fighting organizations, main- 
tained particularly for the extinguishment 
of fires after they have started. How- 
ever, without adversely affecting their 
efficiency in this regard, the usefulness 
of a municipal fire department can be 
much increased by the proper utilization 
of part of the spare time of the firemen 
in inspection work, with the primary pur- 
pose of preventing fires which would be 
otherwise likely to occur. In some cases 
this work of fire prevention inspection is 
carried on, but in too many municipalities 
this valuable possibility of saving lives 
and property from destruction is over- 
looked or neglected. The city fire depart- 
ments of the two countries should be so 
organized as to contain within themselves 
fire prevention bureaus to render this val- 
uable safety service to their respective 
communities. The desirability and prac- 
ticability of the maintenance of such work 
by municipal fire departments is well set 
forth in the book recently gotten out by 
Syracuse University, entitled Organiza- 
tion and Operation of a Municipal Bu- 
reau of Fire Prevention. This deals with 
every aspect of the work of the municipal 
fire prevention bureau. This branch of 
work for municipal safety might well be 
urged and fostered by bodies of business 
men, and it is to be hoped that this gen- 
eral plan of fire department inspection 
activity will soon be adopted by most or 
all of the city fire departments of the 
United States and Canada. 





JOINS MASSACHUSETTS MUTUAL 
Wesley E. Monk Is General Council of 
Life Company 
Wesley E. Monk, former Commissioner of 
Insurance of Massachusetts, has become general 
counsel of the Massachusetts Mutual Life In- 
surance Company, Springfield, to succeed the 
late Frank G. Hodgkins. Mr. Monk resigned 
as commissioner last September because he 
would not accede to the demands of politicians 
concerning automobile liability rates in Massa- 
chusetts. With his family he will move from 
Watertown, Mass., where he has resided for 
many years, to Springfield on February 1. He 
has held several offices in Watertown and rep- 
resented that district in the Massachusetts House 
of Representatives and later in the State Sen- 
ate. His salary in his new position will be 
about two and a half times that he received 

as Commissioner of Insurance. 
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PHOENIX MUTUAL APPOINTMENTS 
Company Announces Six New Managers 


The Phoenix Mutual Life Insurance Com- 
pany, Hartford, has promoted six men from 
among the ranks of its representatives or man- 
agers to positions of greater responsibility in 
the field: John H. Kull to be manager of the 
Phoenix Mutual Columbus Circle agency, New 
-York; S. Berne Carlton, manager of its agency 
at Seattle; Robert J. Williams, manager of its 
new office at Madison avenue, New York; J. 
E. Williams, Seattle; Ralph H. Love, Cincin- 
nati, and S. Vorhees Aldridge, Hartford, to be 
“agency assistants. 


An important development in the Phoenix 
Mutual agency plan has been the creation of 
a small group of men called agency assistants 
through whom close contacts are maintained 
between the home office and the managers and 
representatives throughout the company. 

John H. Kull, who becomes manager of the 
Phoenix Mutual Columbus Circle agency in 
New York, as a boy of 17 became a clerk in 
the company’s first New York agency. In 1924 
he was promoted to the position of assistant 
manager of the same agency and from that 
position he has been advanced to be manager 
of the third agency opened by the Phoenix Mu- 
tual in New York. 

S. Berne Carlton has been engaged in sales 
work for more than sixteen years. He attended 
and was graduated from the Phoenix Mutual 
Home Office school in 1923 and in 1928 he gave 
up an executive position with another life insur- 
ance company to become associated with the 
Phoenix Mutual, and for a number of months 
devoted his energies to the field development 
before he was appointed manager of the Seattle 
agency. 

Robert J. Williams, now manager of the new 
Phoenix Mutual office at Madison avenue, has 
occupied successively the positions of director 
of education and of associate manager of a 
large agency in Cincinnati. 

J. E. Williams was until recently the man- 
ager of the Seattle agency. He has been asso- 
ciated with the company since 1911. He be- 
came manager at Seattle in 1919. Ralph H. 
Love has been with the Phoenix Mutual since 
1925, entering the company with previous life 
insurance experience. S. Vorhees Aldridge held 
an executive position with a large New York 
realty and mortgage company before he joined 
the Phoenix Mutual in 1927. ; 


NEW YORK LIFE WRITES $909,000,000 


Company’s Insurance in Force Now 
Amounts to More Than $6,750,000,000 


The New York Life Insurance Company’s 
new paid insurance in 1928 amounted to $909,- 
000,000, covering 301,176 policies, it was an- 
nounced this week. The total outstanding in- 
surance in force of the company is now more 
than $6,750,000,000. 

In death losses on the lives of 13,421 policy- 
holders New York Life paid in 1928 $55,216,- 
010, including $2,446,633 double indemnity for 
the accidental death of 609 policyholders. In 


maturing policies and other cash benefits to liv- 
ing policyholders the company paid $101,249,- 
847, of which amount policyholders received 
$58,655,967 in dividends. 

During the same period New York Life 
loaned at interest direct to policyholders on the 
sole security of their policies and without fee 
or other charge nearly $53,000,000. 


Home Life’s Los Angeles Appointment 


W. R. Flower, Jr., has recently been ap- 
pointed as manager for the Home Life Insur- 
ance Company in Los Angeles, Calif. 

Mr. Flower has had an extremely successful 
experience both as a personal producer and as 
an agency builder in Des Moines, Iowa. 





Guardian Life Appoints Manager at 
Washington 

The Guardian Life Insurance Company of 
America announces the appointment of Clyde 
D. Harrison as manager of its Washington, D. 
C. agency, effective as of January 2, 1929. Mr. 
Harrison will have his headquarters at 702 
Denrike Building, 1010 Vermont avenue, N. C., 
in that city. 

A member of the Washington agency for 
the past four years, Mr. Harrison is intimately 
acquainted with conditions in that territory. 
His years of experience as a personal producer 
and his strong personal qualifications for lead- 
ership admirably fit him for the successful per- 
formance of his new duties as manager of the 
Washington agency. 
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National advertising grows 


known to the public. 


WONG); 
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individuals. 


WONG) 


farms. 





beneficiaries and borrowers — who 
are grateful to the Company 
for its service to them. 


NEW YORK LIFE INSURANCE 


COMPANY 
Madison Square, New York 


DARWIN P. KINGSLEY, President 





q Nylic Agents do not find it necessary to “‘introduce”’ their « 
| 


So, wherever the Nylic agent goes, he 
finds Nylic friends — policyholders, 


Nylic Friends 


because retail merchants have 


learned that it is much easier to sell goods that are well 


Company, which now has Two Million Policyholders 
insured for nearly 7 Billion Dollars. 


Since organization, Nylic has paid to living Policyholders 
and to beneficiaries over 2 Billion 600 Million Dollars. 


It is now distributing over 50 Millions a year in Dividends. 


Through 84 years of investing, New York Life has been 
of incalculable service to the nation, to business and to 
Today its assets of over | Billion 400 
= Million Dollars are largely used to finance public works, 
railroads, public utilities, business buildings, homes and 





New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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LIFE AGENCY WRITINGS 


Reports Show Small Increases in Most 
Instances 


1928 RESULTS GIVEN 








J. C. McNamara Organization Writes Over 
$16,000,000 for Guardian Life 


Below will be found the amo ints of new busi- 
ness written by prominent lif¢ insurance agents 
in addition to those previously presented in THE 
Specrator. In most cases these returns show 
increased business in 1928 over that written in 
1927. 

Cravens, Dargan & Co. Houston, Tex. 
(Northwestern National Life)—1928, $3,246,- 
500; 1927, $3,394,400; 1926, $2,756,378; 1925, 
$1,926,168; 1924, $1,877,489. 

Truman H. Cummings, Detroit, Mich. 
(Northwestern National Life)—1928, $4,025,- 
929 ; 1927, $2,900,000; 1926, $2,369,000. 

The J. C. McNamara Organization, New 
York, N. Y. (Guardian Life Insurance Com- 
pany )—1928, $16,313,494. 

Lawrence M. Miller, Baltimore, Md. (North- 
western Mutual Life)—1928, $3,583,000; 1927, 
$3,212,500; 1926, $3,394,000; 1925, $4,110,100; 
1924, $3,278,500. 

The Ralls-Schmidt Agency, Houston, Tex. 
(Minnesota Mutual Life)—1928, over $500,000. 

Elbert Storer, Indianapolis, Ind. (Bankers 
Life of Iowa)—1928, $7,457,383; 1927, $7,322,- 
947: 1926, $7,317,500; 1925, $6,800,513; 1924, 
$6,206,122. . 

L. C. Trousdell, San Jose, Calif. (Equitable 
Life Assurance Society of the United States)— 
1928, $1,600.842. 

A. G. Trusler, Indianapolis, Ind. (John Han- 
cock Mutual Life)—1928, $261,500; 1927, $114,- 
500; 1926, $307,500; 1925, $149,000; 1924, $115,- 
000. 

F. B. Summers, Omaha, Neb. (New York 
Life)—1928, $10,500,000; 1927, $8,800,000; 
1926, $6,800,000; 1925, $6,500,000; 1924, $4,500,- 
000. 

C. B. & H. M. Taylor (formerly Franklin 
G. Allen Agency), Philadelphia, Penna. ( North- 
western Mutual Life)—1928, $3,865,350; 1927, 
$4,238,918; 1926, $4,574,100; 1925, $4,737,650; 
1924, $4,555,000. 

Charles F. W. Trabaut, Rome, N. Y. (Union 
Central Life)—1928, $230,000; 1927, $250,000 ; 
1926, $190,000; 1925, $200,000. 

W. F. Winterble, Madison, Wis. (Bankers 
Life Insurance Company)—1928, $4,575,000; 
1927, $4,272,543; 1926, $5,766,673; 1925, $3,921,- 
530; 1924, $1,913,000. 


Wooton. & Addison, Baltimore, Md. (Pena 


Mutual Life)—1928, $2,687,770; 1927, $2,304,- 
089; 1926, $2,590,048; 1925, $2,987,664; 1924, 
$2,703,360. 


Commercial Life to Be Merged 


The Commercial Life Insurance Company of 
Kansas City, Mo-, has been sold and will shortly 
be merged with the Union National Life Insur- 
ance Company, also of Kansas City, according 
to information recently received. 


Hearing on Section 97 
(Concluded from page 3) 


A total expense on the part of all the com- 
panies doing business in this State of approxi- 
mately 70 per cent of the maximum amount 
permitted by the Armstrong Law. A fluctua- 
tion in this per cent rate during the years 1909 
to 1926 between 67.3 as the lowest and 75.5 as 
the highest (the latter occurring immediately 
following the war, with a declining percentage 
since then). Is this extravagance? Does this 
support a charge that the business is developing 
tendencies which, if not checked, will jeopardize 
the public welfare? 

Or, does an enterprise which, in the face of 
steadily mounting costs of living, shows a stead- 
ily declining cost to the public, merit a continu- 
ance of public confidence, and a freedom from 
meddling. 


Never was competition so keen and never 


were the inefficient so pressed and harassed. Is © 


that a reason why the Legislature should be 
asked to interfere? 


* * * 


It seems to us that the difference in theory 
and in practice between non-participating life 
insurance companies and participating life insur- 
ance companes requires some amendment to the 
law. 

It seems to us that the extension of protec- 
tion against sickness and accident in the form 
of disability provisions and double indemnity 
clauses requires some amendment to the law. 

If it is advisable to make it easier to organ- 
ize new mutual life companies, the underwriters 
are interested only to the extent of seeing that 
the same measure of safety is required of the 
new company as is required of existing com- 
panies. 

We urge upon you as we urged upon your 
predecessor in office, that you appoint a new 
committee to study these problems and to frame 
legislation that will serve the institution of life 
insurance as a whole and not a small portion 
of it at the expense of other portions of it. 
This committee should represent practical men 
charged with company management, those who 
are responsible for the growth of the business 
and who know how and where extravagance, if 
it exists, can best be checked and how and 
where expenditures can best be made; and the 
committee should also include representatives of 
the underwriters who are actually carrying on 
the work of selling of insurance, and subjecting 
the theory to the test of practice; and, lastly, 
the committee should include some representa- 
tives of the theoretical side of our business who 
can formulate an equation expressing the 
changes agreed upon. 


—Svensk Forsakrings Arsbok for 1928, dealing with 
Swedish insurance companies and their business, has 
been issved by H. Durling and S. Sjernstrom. 
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FIDELITY MUTUAL’S 
PROMOTIONS 


Frank H. Sykes Made a Vice-Presi- 
dent of Philadelphia Company 








OTHER ELECTIONS ANNOUNCED 





Men Have Served Company for Many 
Years—Mr. Sykes Well Known in 
Field 
At the annual meeting of the Fidelity Mu- 
tual Life Insurance Company, Philadelphia, 
January 8, the directors were re-elected and at 
the first meeting of the new board, which oc- 
curred immediately, three new vice-presidents 
were elected in addition to the re-election of 
F. X. Quinn, who has held this office since 1914. 
Promotions were: Frank H. Sykes, second vice- 
president and manager of agencies since 1924, 
vice-president and manager of agencies; George 
H. Wilson, general counsel of the company since 
1914, vice-president and general counsel; J. 
Russell Sykes, comptroller since 1914, vice- 

president and comptroller. 

Mr. Quinn joined the Fidelity Mutual in 
1891 when he became secretary to the treas- 
urer. In 1896 he became assistant secretary 
and in 1907 was elected treasurer and a mem- 
ber of the board of directors, and in 1914 vice- 
president. 

Frank H. Sykes entered the service of the 
Fidelity Mutual in 1897. In 1908 he was placed 
in charge of the publicity department and be- 
came assistant manager of agencies in 1917. In 
1919 he was made manager of agencies in 1917. 
In 1919 he was made manager of agencies and 
in 1924, second vice-president and manager of 
agencies. He is chairman of the Life Agency 
Officers Association. 

Mr. Wilson was professor of Latin and 
Greek at Union College, Barbourville, Ky., from 
1895 to 1904, in which year he was elecetd 
president of the college but resigned to enter 
Harvard Law School from which he was grad- 
uated in 1907. He specialized in insurance law 
and became general attorney for the Fidelity 
Mutual in 1914 and was elected general counsel 
in 1922. 

J. Russell Sykes joined the Fidelity Mutual 
in 1892 as an office boy. Eventually he was 
made assistant treasurer and in 1914 comp- 
troller. He carried this double office until 1923 
when the increasing responsibilities of the comp- 
troller made it necessary for him to relinquish 
the duties of assistant treasurer. 

For the past year the paid business of the 
company was the greatest in its history, $57,- 


554,569. 


—Charles M. Biscay, Jr., manager of the home 
affice agency of the Western and Southern Life In- 
surance Company, Cincinnati, is being congratulated 
upon the arrival of a daughter, Myra Jean. 
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Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over $333,000,000 





Admitted Assets 
Over $56,000,000 





Payments to Policyholders in 1927 


Over $4,000,000 





Total Payments to Policyholders Sinee 
Organization 


Over $4'7,000,000 





Joun G. WALKER Braprorp H. WALKER 
Chairman of the Board President 
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“Say, there’s a laugh. Look at that auto salesman wasting time 
explaining the new straight eight to Joe Jenks.” 

“The laugh’s on you. Jenks is buying that car. Since he’s been 
selling Perfect Protection for Reliance Life he has a substantial 
income and financial independence,” 
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MIDLAND MUTUAL PAID FOR OVER 
$2,000,000 IN DECEMBER 
Company Now Has About $100,250,000 
Insurance in Force 
The Midland Mutual Life Insurance Com- 
pany, Columbus, will hold its annual convention 
on February 5 and 6. Final plans for the 
gathering have not yet been announced, but 
President H. B. Arnold has promised that it 

will be one of the “greatest ever.” 


The Midland Mutual has just concluded a 
“Lucky Man” production contest which con- 
tinued all during the month of December an/ 
which was in charge of J. A- Hawkins, man 
ager of agencies. The prizes were drawn for 
those who qualified by use of sealed envelopes 
containing the recipients’ names. The prize for 
full-time producers was won by Daniel R. Cole- 
man of Elizabeth, N. J., while that for part- 
time producers went to C. C. Schoner. 


December was the best month of the year 
for the company and, as a result of the contest, 
$2,200,000 of insurance was written and paid for. 
This was an increase of 30 per cent over De- 
cember, 1927. The company paid for about 
$15,000,000 in 1928 and now has approximately 
$100,250,000 of insurance in force with assets 
of $16,500,000. 


Western and Southern Has Over $700,000,- 
000 in Force 


The annual meeting of the board of direct- 
ors of the Western and Southern Life Insur- 
ance Company was held Tuesday, January 8, 
at the home office of the company at Fourth and 
Broadway, Cincinnati. At this meeting the fol- 
lowing directors and officers were re-elected 
for 1929. Directors: W. J. Williams; C. F. 
Williams; Clyde P. Johnson; R. A. Ryan; A. 
I. Vorys; W. H. Lueders; F. C. Williams; 
E. S. Runnells; S. E. Stilwell; J. R. Ruehl- 
mann; J. D. McCracken. Officers: W. J. 
Williams, president; C F. Williams, vice-presi- 
dent; Clyde P. Johnson, vice-president and 
counsel; R. A. Ryan, treasurer; J. F. Ruehl- 
mann, secretary; S. E. Stilwell, actuary; E. S. 
Runnells, auditor; R. C. Jones, M.D., medical 
director; C. E. Iliff, M.D., medical director. 
President Williams announced that The West- 
ern and Southern Life Insurance Company had 
on its books on December 31, 1928, $702,814,- 
904 insurance in force. The assets of the com- 
pany at the close of 1928 were $90,701,074. The 
total income for 1928 was $29,564,817. The 
capital and surplus on December 31, 1928, was 
$9,805,581, and the number of policyholders 
2,444,916. President Williams announced also 
that one of the outstanding achievements of the 
year 1928 was the purchase by The Western 
and Southern interests, of The American Lia- 
bility Company. The name of The American 
Liability Company has been changed to The 
American Liability and Surety Company and its 
capital and surplus increased to $500,000 each. 
During 1929 the: company expects to start its 
addition to the present home office building and 
expand its territory of operations. The West- 
ern and Southern has recently placed upon the 
market many new policies. 





Prudential’s Mortgage Loans 

The part of the Prudential Insurance Com- 
pany of America has taken in the encourage- 
ment of individual home builders, of farmers 
and of those responsible for the erection of 
business and other non-residential properties is 
indicated by figures dealing with the company’s 
real estate mortgage loans for 1928. These, 
amounting to $217,737,094, were eleven million 
dollars in excess of similar loans made by the 
company during 1927, when the total was $206,- 
917,728.90. 

Archibald M. Woodruff, vice-president in 
charge of this phase of the company’s activi- 
ties, said: 

No field of investment offers better oppor- 
tunity for service than that of the real estate 
mortgage loan. Under proper supervision and 
with due regard for the security of funds 
entrusted to us by our policyholders, we have 
always held to the principle that there is no 
better way in which we could invest our monies 
than in an effort to help the worthy American 


citizen to own his own home. — : 3 
An indication of the sincerity with which 


this home building ideal was supported by the 
Prudential is found in the part of the $217,- 
737,094 loaned during 1928 which went for that 
purpose. The total loaned on dwellings and 
apartment houses was $164,883,947. There were 
23,155 dwelling loans and 1346 on apartments, 
for the accommodation of 44,669 families. This 
sum exceeds by nearly six millions that loaned 
in 1927, when the total was $159,112,896. 

On city properties other than those used for 
dwelling purposes, the loans for 1928 were $40,- 
085,850, while those for the same purpose in 
1927 were only $27,115,172, a gain for the 
twelve months just closed of $12,970,678. 

Farm loans decreased during the year, but 
whether this was due to a new prosperity in 
the agricultural districts of the country was not 
disclosed in the Prudential’s statement. 

The company’s total outstanding real estate 
mortgage loans, including all those in force as 
of December 31, amounted to $975,635,641.26- 


New Directors of Philadelphia Life 

Six new directors have been added to the 
board of the Philadelphia Life Insurance Com- 
pany, Philadelphia, as follows: Ledyard 
Heckscher, vice-president of the Tubize Arti- 
ficial Silk Company of America, director of 
the Fidelity-Philadelphia Trust Company, and 
president of Ledyard Heckscher & Co.; Ralph 
L. Freeman, president of Lumbermen’s Insur- 
ance Company and president of the Philadel- 
phia National Insurance Company; Wm. C. 
Alexander, Jr., of the law firm of Foulkrod, 
Sheppard, Porter and Alexander; Frank M. 
Hardt, vice-president of the Fidelity-Philadel- 
phia Trust Company; D. E. Edmondson of 
Danville, Pa., in active charge of the agency 
at Danville, covering the East-Central Penn- 
sylvania territory, and James K. Stone, vice- 
president of Ledyard Heckscher & Co. 


—The Proceedings of the 23rd Annual Meeting of 
the American Life Convention, held at St. Louis 
October 10 and 11, 1928, have been issued and make 
a book of 287 pages, 





Equitable and American Savings Merge 

The merger of the Equitable Savings Life 
Insurance Company of Kansas City, Kans., and 
the American Savings Life Insurance Company 
became effective January 2. Both companies 
were organized by R. S. Tiernan, who was 
president of each, and who continues as the 
head of the merged corporation which will oper- 
ate under the name of the American Savings 
Life Insurance Company. For seven years Mr. 
Tiernan was a member of the Kansas State 
highway commission, being first appointed un- 
der Governor Capper and reappointed by Gov- 
ernor Allen. D. Sharpe and J. T. Mayall are 
associated with Mr. Tiernan in the management 
of the company. The new company will have 2 
volume of insurance in force approximating 
$11,000,000, with assets of $875,000. It will op- 
erate in Kansas, Missouri, Oklahoma, Illinois, 
Texas, Arkansas and Wyoming, and it pians 
for future expansion. It will rank among the 
foremost of Kansas and Missouri life insurance 
companies. 


The Stonewall Life Selects Its General 
Manager 

The board of directors of the Stonewall Liie 
Insurance Company, Vicksburg, Miss., at their 
recent meeting appointed C. R. Styron as gen- 
eral manager of the company. 

Mr. Styron comes from his former company 
highly recommended. He is a man in his 
early forties, having spent his entire business 
life in agency work, both in home offices and 
field. 

Mr. Styron is well posted on insurance, hav- 
ing spent considerable of his time in the North- 
ern and Eastern States, and by those that know 
him he is considered well qualified to fill this 
position assigned to him. He is a North Caro- 
linian by birth, and after completing his educa- 
tion, entered the insurance business with a 
North Carolina company. He has also repre- 
sented the Equitable of New York as super- 
visor, and the Bankers Life as agency man- 
ager, and leaves the post of agency supervisor 
of the Penn Mutual to go with the Stonewall 
Life. 

Mr. Styron has been continously in the life 
insurance business for the past twenty years 
and is well posted on the work required by his 
new connection. 

The Stonewall Life with John A. Hennessey, 
president; A. J. Martin, vice-president; Sam L. 
Switzer, secretary; W. G. Paston, treasurer ; 
Dr. Benson B. Martin, medical director ; Brun- 
ini & Hirsch, general counsel, and C. R. Styron, 
general manager, will soon enter the field of 
business with a strong, conservative and pro- 
gressive management. 


Mutual Life of Canada to Enter New 
York 

Arrangements have been practically com- 
pleted for the admission of the Mutual Life As- 
surance Company of Canada into New York 
State. The company was chartered December 
19, 1868, and was originally called the Ontario 
Mutual Life. 
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PUBLIC LIFE REINSURED 
Chicago National Takes Over Business 
The Illinois Insurance Department at the 

direction of the Federal District Court has ap- 
proved a reinsurance contract with the Chicago 
National Life Insurance Company, Chicago, 
whereby that company assumes the $3,750,000 
of business in force and the assets valued at 
$332,000 and all liabilities of the Public Life 
Insurance Company, Chicago. The Public Life 
has been in liquidation for about a year, fol- 
lowing several controversies in the manage- 
ment, in which criminal proceedings figured, in- 
volving several officers including the late Alfred 
Clover, the founder. 

The company was placed in receivership No- 
vember 21, 1927. All policyholders in good 
standing on that date will be entitled to rein- 
statement upon payment of premiums up to the 
date of the reinsurance contract. Those that 
havc lapsed but were entitled to reinstatement 
on November 21, 1927, may be reinstated pro- 
vided they pay the premiums that are due. 

The Chicago National in taking over the as- 
sets gets the main building of the Public Life 
with its furmishings, fixtures and records, and 
the adjoining lot valued at $240,000, also a 
building on 39 and State street, Chicago, valued 
at $25,000, and mortgages and bonds with ac- 
crued interest valued at $67,500. Policy loans 
and accrued interest thereon and debts due and 
deferred premiums are handled in the adjust- 
ment of the reserves. Policies will be subject 
to a lien of about 30 per cent. This lien will 
be reduced annually, by savings, earnings on 
profits from savings in mortality, excess inter- 
est earnings on reserves, loading of premiums, 
gains from lapses and surrenders, and excess of 
net sales price by liquidation of any assets. It 
is expected that the Chicago National will oc- 
cupy the home office building taken over which 
is in a rapidly growing section of the city and 
the expected increase in real estate values in- 
dicates a good profit for the company should 
it be sold. A large percentage of the business 
taken over is on the lives of negroes. 


TRAVELERS REPORTS BIG BUSINESS 
New Life Insurance Paid for in 1928 Ex- 
ceeded $975,000,000 


The new life business of the Travelers of 
Hartford paid for in 1928 amounted to $975,- 
500,000. The income last year of the Travel- 
ers Insurance Company was over $207,448,000, 
this sum representing an increase of nearly $9,- 
000,000 over the income of 1927. The premium 
income increased $6,652,000, the total premium 
income having been $180,460,000. December 
31, last, was the biggest day in the history of 
the Travelers, the new life business entered 
that day having aggregated $43,147,475. The 
premiums of the Travelers Group last year, in 
round figures, were as follows: Life, $99,775,- 
000; accident and health, $14,469,000; liability, 
$6,584,000; automobile casualty, $24,972,000; 
compensation, $21,521,000; burglary, $2,535,- 
000; automobile fire and theft, $1,686,000; fire, 
tornado and miscellaneous, $6,791,000; boiler, 
$889,000; machinery, fly wheel and miscellane- 
ous, $459,000; plate glass, $773,000. 





JOINS UNITED LIFE AND ACCIDENT 
Lawrence D. Kimball Made Agency Secre- 
tary of Concord Company 
Boston, Mass., January 12——Lawrence D. 
Kimball, formerly of the George Tracy agency 
in this city, of the United Life and Accident of 
Concord, N. H., has been called to the home 
office to be associated with Vice-President 
Eugene Reed as head of the agency force. His 
title there will be agency secretary. For the 
past four months he has been acting as execu- 
tive secretary of the Boston Life Underwriters 
Association, succeeding John P. Muir, and while 
there was instrumental in securing a course in 
life insurance under the State University Ex- 
tension in which he was appointed lecturer. He 
also established a class which met monthly to 
prepare applicants for the State examinations 
for agent’s licenses. He has an excellent back- 
ground as a teacher for the educational work 
in which he has always been identified since he 
entered the insurance business following his 
graduation from Bates College in 1922. He 
will continue his lecturing in the Extension 

course. 


Excellent Advances of American Life of 
Detroit 


The financial statement of the American Life 
Insurance Company, of Detroit, Mich. as of 
December 31, 1928, shows that the company 
made fine progress during the past year and is 
now stronger than ever. It closed the year with 
admitted assets aggregating $14,316,450, the 
largest single class of investment being first 
mortgages on real estate bonds, $10,135,882. 
Among the other resources are policy loans and 
renewal premium notes, $2,485,985; real estate, 
$715,157; cash, $454,711; interest outstanding, 
$211,968, and deferred and uncollected pre- 
miums, net, $280,539. Chief among the liabili- 
ties is the reserve for all policies in force, in- 
cluding disability reserve, $12,448,708. Among 
the other reserves is that for installment trust 
benefits not yet due, $422,229; that represent- 
ing the present value of disability benefits not 
yet due, $145,287; and that for unpaid claims 
(awaiting proofs), $87,422. After providing 
for all liabilities the company shows a surplus 
to policyholders of $1,014,760, including $500,- 
000 capital. The paid-for insurance in force 
at the end of 1928 was $91,622,669. Some of 
the gains made by the company during 1928 
were, in round numbers as follows: In assets, 
$1,367,000; in mortgage investments, $880,000; 
in cash on hand, $85,000; in policy reserve, $1,- 
064,000; in surplus to policyholders, $204,000, 
and in insurance in force, $2,811,000. It is evi- 
dent from these figures that the American Life 
had a very satisfactory year in 1928. 

The officers of this progressive company are: 
President, Clarence L. Ayres; vice-presidents, 
Harold P. Trosper and U. M. Albin; auditor, 
George E. Leonard; assistant to the president, 
Russell D. Beadle; superintendent of agents, 
E. H. Marshall; general counsel, Fred H. 
Aldrich; actuary, Cecil F. Cross; medical di- 
rector, Dr. Wm. G. Hutchinson; secretary, 
Thomas M. Heuss; assistant secretaries, Walter 
H. Ekberg, Arthur F. Reinhard and D. Byron 
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ALL STATES LIFE LICENSED 
Company Commended by Alabama Depart- 
ment 


The All States Life Insurance Company, 
Montgomery, Ala., has received from George 
H. Thigpen, Superintendent of Insurance of 
the State of Alabama, a license for the com- 
pany to transact business. He also compli- 
mented the company by expressing his approval 
that it is able to commence business within 
four weeks after the work of preparing policy 
forms and rate books had been begun. He 
congratulated the company on the excellent 
showing it had made in the very beginning of 
operation and assured it that it had complied 
with every requirement for the privilege of 
writing life insurance in the State. He added 
that the citizens of Montgomery were to be 
congratulate upon having a life insurance 
company, officered and controlled by the lead- 
ing business men of that section, domiciled in 
their midst, and he said he confidently believed 
that the company would meet with unbounded 
success. 

E. B. Joseph & Company has been given 
a general agency contract at Montgomery with 
the All States Life. W. F. Joseph is presi- 
dent of this insurance firm and W. H. Web- 
ber is vice-president and manager of its life 
insurance department. The firm is an old and 
successful institution and is well and favor- 
ably known throughout the State. 


Maryland Life’s New Business 


BattimorE, Mp., January 12.—According to 
Charles C. Clabaugh, superintendent of agen- 
cies, the Maryland Life Insurance Company has 
just completed the most successful year in its 
history, with total paid-for business amounting 
to $2,328,885. The fourteen agents, who lead 
in the production, on a paid-for basis are: B. 
I. Chapman, Virginia; C. T. Poole, North 
Carolina; H. A. Phillips, Maryland; M. D. 
Holderby, North Carolina; Sam Burgess, Vir- 
ginia; J. P. Briscoe, West Virginia; H. L. 
Groom, South Carolina; B. T. Cowper, North 
Carolina; C. G. Nunnemaker, Pennsylvania; J. 
T. Rose, North Carolina; Bob Watson, Georgia; 
Phil. Fischer, Baltimore; Harry Imhoff, Penn- 
sylvania, and Jerry Burke, Virginia. 

The company has big expectations for the 
coming year. 





Pan-American Plans Meeting 


At the convention of the Pan-American Life 
Insurance Companl, New Orleans, to be held in 
that city January 30, 31 and February 1, signal 
recognition will be given the agent who writes 
the largest volume of business, the agent who 
insures the greatest number of lives, the 
agent who writes the largest volume of pre- 
miums and the general agent whose agency 
writes the largest volume of business. 








Ayres; cashier, Lucy E. Daly; assistant cash- 
ier, Edith A. Jackson; assistant auditor, George 
C. Brooks; secretary to the president, John L. 
Rich. 
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Life Insurance 








Dr. H. A. Martelle Dies 


Dr. Henry A. Martelle, assistant medical 
director of the Connecticut Mutual Life Insur- 
ance Company, died at his home, 592 Prospect 
avenue, Hartford, on January 10, after an ill- 
ness of several days. Although in failing health 
for some time, he had been attentive to his 
duties in the medical department of the com- 
pany. 

Dr. Martelle was born in Richmond, Maine, 
August 8, 1879, and attended Bowdoin College 
at Brunswick, that State. He graduated from 
Johns Hopkins Medical School at Baltimore in 
1905, served as an interne at the Hartford Hos- 
pital, and came to the Connecticut Mutual sev- 
eral years ago from the medical department of 
the Travelers Insurance Company. He had 
been assistant medical director since 1915. 


Connecticut Mutual Appointment 


The Connecticut Mutual Life Insurance Com- 
pany, Hartford, announces that, with the con- 
sent and approval of Williams & Williams, its 
general agents at Raleigh, all that part of the 
State of North Carolina lying west of the east- 
ern boundaries of Caswell, Alamance, Randolph, 
Montgomery, Richmond and Scotland counties 
has been detached from their territory in order 
that a new general agency may be established 
at Charlotte. Robert C. Jones has been ap- 
pointed general agents for this territory. He 
will be associated with his father, S. D. Jones, 
under the firm name of Jones & Jones. Robert 
C Jones has been connected with the Fraser 
agency in New York. His father has been with 
the Connecticut Mutual for the past twenty-one 
years, having represented it as general agent at 
St. Louis, Raleigh, and New York and is still 
employed as a consulting general agent. 


Agency Meetings of American Central Life 


Field Superintendent Alford V. Gustafson 
and Agency Secretary Floyd R. Fisher, of the 
American Central Life Insurance Company, of 
Indianapolis, have just returned from an ex- 
tended trip through portions of the company’s 
southern territory. Agency meetings were held 
in Birmingham in collaboration with Assistant 
Field Superintendent Rush H. Pearson, in Flor- 
ida with Superintendent Gordon E. Varney, in 
Louisiana with Superintendent John J. Dubourg, 
and in Texas with Superintendents A. L. Davis, 
Floyd V. Studer, and Rufus J. Wheeler. 


New York Life Mortgage Loans Nearly 
$100,000,000 in 1928 


New York Life Insurance Company in 1928 
made 3735 separate mortgage loan investments 
amounting to $99,962,522 and accommodating 
13,128 families, it was announced to-day. These 
loans were distributed throughout 246 cities 
Within 41 States and the Dominion of Canada. 


The total outstanding mortgage loan invest- 
ments of the company are now 29,607 loans for 
$533,420,660. 





CENTRAL LIFE CHANGES 


Alfred MacArthur Made First Vice- 
President 








D. E. IRISH HEADS AGENTS 





New Interests Take First Steps in Making 
Chicago Company More Active in 
Field 
Cuicaco, Jan. 15.—Control of the Central Life 
Insurance Company of Illinois formally passed 
into new hands on Wednesday of this week, 
when Alfred MacArthur, formerly of the Na- 
tional Life of the United States of America, 
was elected first vice-president, and D. E. Irish 
was elected vice-president and director of 
agencies. Mr. MacArthur bought control of 
the company late in December, and the change 
in the official family is his first step in pepping 
up the company, particularly in its agency de- 

partment. 

Mr. Irish formerly was superintendent of 
agents for the National Life, while Mr. Mac- 
Arthur formerly was its home office general 
agent. Several new directors have been added, 
and Mr. MacArthur has been in executive con- 
trol of the company for almost two weeks. No 
radical change is anticipated. Minor Morton, 
formerly director of agencies, retires. W. H. 
Hinebaugh continues as president. 


Made Assistant Actuary 
The Ontario Equitable Life and Accident In- 
surance Company, Waterloo, Ontario, announces 
the appointment of E. C. Armstrong as assistant 
actuary. Mr. Armstrong was graduated from 
Toronto University in 1921 in mathematics. 


Early Reports of Life 


John Hancock Loans 

The John Hancock Mutual during 1928 ap- 
proved new investments which totaled approxi- 
mately $65,000,000. Always a large investor in 
farm mortgages, which during the year 
amounted to $16,858,000, there has been a trend 
toward greater investments in city properties, 
the company having accepted during the year 
over $24,660,000 on this class of loans, which in- 
cludes for the most part dwelling houses and 
apartment buildings. City mortgages have 
yielded the company an interest rate; of 5.73, 
while that on farm loans amounted to 5.26. 


The Life Office Management Association 

The Life Office Management Association has 
published the Proceedings of its 1928 Annual 
‘meeting, which was held at Chicago, September 
27, 28 and 29, 1928. It contains the addresses 
delivered at the meeting, bearing upon live sub- 
jects connected with the management of life 
insurance home offices, together with discussions 
threon, committee reports, etc. There is also a 
list of companies represented and delegates in 
attendance. The book, which contains 240 
pages, also embraces a convenient index. Non- 
members may obtain the Proceedings at $5 a 
copy from Secretary F. L. Rowland, care Lin- 
coln National Life Insurance Company, Fort 
Wayne, Ind- 


Heads Canadian Office of Metropolitan 
Haley Fiske, president of the Metropolitan 
Life Insurance Company, New York, announces 
the appointment of Cecil J. North, manager of 
the Verdun, Montreal district, as superintendent 
of agencies of the central territory in place of 
Frederick F. Taylor, who has resigned, after a 
long and efficient service with the company. 


Insurance Companies 


Total 
Admitted Surplus Total New Total Increase 

Assets to Poliey- Total Disburse- Paid for Insurance Over 
Name and Location of Company Jan.1 1929 holders Income ments Insurance in Force Jan. 1, 1928 
American Life, Detroit, Mich.............. 14,304,739 1,013,397 3,415,727 2,318,182 11,990,999 91,621,769 2,801,541 
at11,085,233 48,453,269 4,865,971 
Amicshle Life, Wa00. 6. cccccccccsccicwsss 7,627,993 1,640,000 1,950,258 1,436,195  %c387,250 730,200 227,600 
ROGIEE THO LOW ARG ig oc ckoss | eaceccne | véeeoses pS ee eee 3,629,000 4,106,000 2,859,500 
sees Tile, OU a woceracccteesed: . ccasetas “Geecéese “acweseaet 9 Meeaoaees 140,858,566 886,954,355 44,990,353 
Debbie Lie, TACO: cccascccdictesss dcuencea sevewses  Suegnane’ Beaitands 15,321,970 133,010,047 8,082,485 
Cedar Rapids Life, Cedar Rapids........... 3,584,518 257,878 799,490 521,189 3,270,515 21,681,009 = 1,208,323 


Central States Life, St. Louis.............. 
Columbian National Life, Boston........... 


éemesaas 17,500,000 96,500,000 5,000,000 


ee 37,269,030 223,411,901 10,568,347 


269, 
Columbus Mutual, Columbus, Ohio......... 14,306,858 1,408,624 5,132,991 2,972,561 20,436,194 113,720,305 —— 
co, 
Continental American Life, Wilmington, Del. 11,126,470 1,772,851 2,803,252 1,653,721 15,151,229 485,670,844 7,133,285 
a38,939,103 175,553,252 17,004,963 
Great Southern Life, Houston.............. 25,585,901 3,766,153 6,399,713 6,022,710 1,990,150 14,340,700 —820,350 
Guaranteed Securities Life, Topeka......... 200,261 148,933 204,413 169,882 4,012,443 6,357,658 3,081,313 
Home life, New York ....2.5000<280cc0cces WUE SEE cdaveats  Atiaxene  _sabeanes 54,432,092 350,000,000 27,000,000 
Watens Cite ba: WOR CU SEOs. cicecss “daxkaeed © “eiaRaacs | eesaeoce -seaeuaus 81,527,014 391,474,746 21,871,780 
Manhattan Life, New York................ 19,924,822 1,095,043 3,498,371 3,166,488 14,866,743 87,292,990 6,339,289 
a36,360,304 
Minnesota Mutual Life, St. Paul............ 19,672,045 1,408,587 6,154,536 3,806,517 2,584,919 162,022,319 16,437,031 
Modeen Lite. BE Paths é ccc cccccccescowers 1,053,740 184,715 452,979 267,640 2,776,200 10,760,037 1,537,408 
Montene Late; Heit... 5... oc cc cccccscces 9,373,671 1,252,626 2,432,276 1,492,790 11,717,666 52,110,402 3,084,178 
National Guardian Life, Madison........... 5,565,406 23,645 1,622,871 864,434 7,135,523 41,359,623 3,237,286 
eee See Ere PR oii ides cnc eaccsiccser xtencaas, | eausieaen, \dabutsattm Dp aeeeee €909,000,000 ¢6,750,000,000 ¢464,000,000 
Northwestern Mutual Life, Milwaukee...... 9 ........ 0 ceecccce — ceccvcce sve eveve 352,111,029 3,700,580,850 201,562,725 
Pan. American Life, New Orleans......... ge Biceute Shaan caud  Sdsccce. | danas 32,073,628 174,176,533 18,583,895 
Peete CA RUIN. a ccgxconcs! ‘eidcadusian 2 leeadadas! | achechsem™ .wceedene 11,328,316 83,010,108 3,839,012 
Te TICES Cee ccccceccese §©6Xétseeke } letetemas  § deuccean | “Eeeueens 66,486,152 407,762,169 27,179,376 
Sacer Matin Lat DRS 55 k8 sc: ivncadan “etdedsce <aunaccce  SWageees 21,043,719 109,522,812 3,970,451 
a10,767,025 35,845,665 3,980,958 
Southeastern Life, Greenville, S. C.......... 3,652,536 299,668 1,102,172 786,045 2,507,444 4,278,609 4,278,609 
046,184,075 221,638,779 22,107,931 
Southwestern Life, Dallas.................. 29,283,891 4,091,153 8,066,637 4,863,598 11,183,021 25,319,827 3,351,374 
State Mutual, Worcester..............++0++ 127,435,127 9,162,881 27,037,530 17,932,126 71,199,395 589,902,372 39,723,069 
State Reserve Life, Fort Worth............. 342,000 143,000 172,982 113,112 2,276,000 7,026,000 1,325,897 


Union Central Life, Cincinnati............. 


6, 1920, 
écaeviene 205,639,914 1,531,650,021 103,136,100 


* Ordinary. 6 Industrial. cGroup. tf Includes $272,290 Ordinary and $1,500 Group renewed business in 1928. d Accident and Heatlh 


premium income. e Approximately. 
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; tag Recess fet, snd Saar of hiss p bli were 
ie “watched over and proteétedehy the . 
“< diligence of the Great Triumvirate. 
i Today, ‘the safety and welfare of an 
infinitely greater number of people 


/. 4 is intrusted tothe care of/ another 
\ gu ardianship, not, as in ancient Rome, 
f of three men, but of three great 
“ institutions, J | 





The Atna Insurance Gmpany 

The World Fire. Marine Insurance Company 

The Century Indemnity Company 
Hartford, Connecticut 


These offer the utmost protection against 


those hazards which tend to hinder the prog- 


ress of the individuals that make up a nation 
far greater than Ancient Rome at its height. 
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FIRE INSURANCE 








BROKERS PROTEST 
EXCHANGE ACTION 


Reduction of Low Commission Area 
Not Sweeping Enough 








COMPLETE ELIMINATION DESIRED 





Action Taken at Meeting in New Quarters 
at 100 William Street, New York 


The action of the New York Fire Insurance 
Exchange in contracting the low commission 
area in New York was criticized at a meeting 
of the Fire, Marine and Liability Brokers As- 
sociation last week. The brokers had hoped for 
complete elimination of the area. The follow- 
ing statement was issued at the conclusion of 
the meeting : 


The action of the New York Fire Insurance 
Exchange in contracting the so-called “Con- 
gested District” in the Borough of Manhattan 
is a step in the right direction. It fails, how- 
ever, to meet our just request for the elimina- 
tion of the 10 per cent brokerage area in this 
city, and for this reason cannot be accepted 
as a proper solution of the New York city 
brokerage situation. We record this fact regret- 
fully because our committee’s negotiations with 
the special committee of the Exchange were 
characterized by the utmost cordiality. 

In limiting our request to the restoration of 
the 15 per cent minimum brokerage rate on 
ordinary business in the “Congested District” 
we believed we were suggesting the simplest 
solution of a difficult situation. Members of 
the Exchange agreed generally that our request 
was modest and fair and should be granted. The 
special committee of the Exchange set forth two 
reasons for refusing to meet our request: 

1. That the restoration of the 15 per cent 
minimum brokerage in New York city might 
act as a precedent for like treatment in the 
Congested Districts of other “Excepted Cities.” 

2. That it would be impossible to secure 
the required unanimous consent of all Exchange 
members present at a meeting to a change in 
the brokerage rules. 

As to the first reason advanced by the Ex- 
change committee we submitted the following: 

That the probable effect upon other cities of 
Proper and much needed change in New York 
city is not a valid reason for refusing to make 
the change. 

That considerations of likely precedent have 
not motivated company board decision in other 
centers. 

That the preferential treatment accorded 
other territories has never been urged by New 
York city brokers as a reason for like con- 
sideration here. 

That the New York city brokerage situation 
has been free from any friction since the Ex- 
change was established thirty years ago. 

That even now our request for restoration of 
the minimum 15 per cent brokerage in the “Con- 
gested District” rests wholly upon the definitely 
proven need for higher remuneration. 

That New York city produces a volume of 
fire premiums equal to about 10 per cent of the 
net premiums written throughout the country. 
(In this no account is taken of the great vol- 
ume of premiums produced by New York 
brokers on property located elsewhere in the 
United States. ) 


That the New York city brokerage situation 
is unique and requires special consideration. 
and 

That a “Congested District” in its true sense 
does not exist in New York city. 

As to the second reason advanced by the Ex- 
change committee, our contentions were: 

That the interjection of the “Unanimous 
Consent Rule” as a reason for refusing to 
grant the revision is indefensible. A rule by 
which even one vote would defeat the acknowl- 
edged wishes of the general membership of the 
Exchange should not be employed against 
brokers, who are not parties to the Exchange 
Agreement,—who did ont shep the agreement, 
and have no means of changing it. Specula- 
tion as to the original reason for the presence 
of the rule in the Exchange Agreement, or its 
service in preserving the integrity of the Ex- 
change and the stabilization of local conditions, 
is not material nor relevant to the solution of 
our problem. 

Our Association is committed by economic 
necessity to the principle of a minimum broker- 
age rate of 15 per cent on fire business, and 
the committee on operating costs is hereby di- 
rected to continue negotiations for the elimina- 
tion of the present 10 per cent brokerage rate 
in New York city and elsewhere. 

The meeting was held in the new quarters 
of the Association at 100 William street, in that 
portion of the former quarters of the Drug and 
Chemical Club which was not occupied by the 
New York Insurance Society. A housewarming 
followed the meeting, at which light refresh- 
ments were served. 


INDEPENDENCE FIRE RUMOR 
Mayflower Companies Said to Be 
Negotiating 

BaALtimorE, Mp., January 14.—Purchase of 
the Independence Fire Insurance Company of 
Philadelphia by the Mayflower companies of 
New Jersey is a widespread report in insurance 
circles here. 

The capital and surplus of the latter com- 
panies are to be increased $1,000,000 each and 
the additional money used to pay for or secure 
a controlling interest in the Independence Com- 
pany it is said. , 

The banking house of W. H. Newbold Sons 
Company of Philadelphia, it is said, controls 45 
per cent of the Independence Fire. Between 15 
and 20 per cent has been bought by interests in 
Baltimore and with the interest that the syndi- 
cate intends to purchase from Newbold, they 
will control the company. 

Corroon-Reynolds purchased the Independence 
Indemnity Company or a control thereof and 
this carries 30 per cent of the ownership of 
the Independence Fire. An attempt has been 
made to buy the holdings of the Corroon-Rey- 
nolds outfit but they decided if they sell they 
want the name of the Independence Fire Insur- 
ance Company changed because of its similarity. 

At the offices of the Mayflower companies 
this report could not be confirmed. 


13 >» 


REDUCES LOW COMMIS=- 
SION AREA 


New York Exchange Acts in Favor of 
Brokers 








HAROLD M. HESS MANAGER 





New Executive Committee Plan Adopted 
—Members to Be Elected at Next 
Meeting 


The report of the special committee of the 
New York Fire Insurance Exchange on the re- 
vision of the congestion district, or low commis- 
sion area in New ,York, was unanimously ap- 
proved at the monthly meeting of the Exchange 
last Thursday. The committee’s report pro- 
posed the reduction to about one-seventh of its 
former size of the low commission area where 
the 10% brokerage is to prevail. The change 
was made effective as of January 1, 1929. 
Since the San Francisco fire in 1906 the boun- 
daries have been from Canal street to Four- 
teenth street and from river to river. The 
new boundaries are East Fourth street, West 
Fourth street and Washington square south on 
th enorth; West Broadway on the west; Canal 
street on the south and the Bowery on the east, 
the line in all cases going through the middle 
of the street named. The special committee of 
the Exchange which worked out the plan for 
the revision of the district was composed of 
C. F. Shallcross, chairman; James Marshall, 
N. S. Bartow, W. H. Koop, Paul L. Haid (H. 
E. Maxson), J. Lester Parsons (W. R. Crane) 
W. J. Reynolds, W. P. Young, Hart Darling- 
ton, Bennett Ellison, Charles R. Pitcher, V. P. 
Wyatt and C. A. Nottingham. 

Harold M. Hess was elected as manager of 
the Exchange and of the New York city divi- 
sion of the New York Fire Rating Organiza- 
tion and was formally introduced to the mem- 
bers by President Charles R. Pitcher. The 
meeting amended section 20 (a) of the ex- 
change agreement so as to provide that where 
the twentieth of the month comes on a legal 
holiday or on a Saturday the notices of can- 
cellation for non-payment of premium shall be 
issued on the next working day. 

A plan for the creation of an executive com- 
mittee with powers to administer th: affairs 
of the Exchange received unanimous approval 
and President Pitcher will appoint a nominat- 
ing committee whose report will be submitted 
at the next monthly meeting of the Exchange 
for formal election of the members named. 


Seek New Canadian Charter 
Toronto, CAN., January 11—The Canadian 
Parliament will be asked, at its next session, 
to grant a charter to the Wapiti Insurance Com- 
pany, with power to write fire insurance. A. T. 
Hawley, a Winnipeg solicitor, gives notice. 
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PHOENIX’ 
ASSURANCE COMPANY, LTp. 


of London 
150 William St., New York 


INDEMNITY COMPANY 
150 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 

tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH Lt RS. BOILER 
AUTOMOBILE yey LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 




















Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 
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Yn. FIRE AND LIFE 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 











PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Catalogue. 


THE SPECTATOR COMPANY 


CHICAGO New Yor 

















ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 











REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE CO. 


of New York 
LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





115 BROAD ST., HARTFORD, CONN. 








Field Annuals 


and 


(nsurance Directories 


for 
*Greater New York 
{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
oanies represented, etc. 


Many new features are included that will be found 
anly in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY . 


Incorporated 
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NORTH AMERICA’S PROMOTIONS 
John C. Kremer and T. Leaming Smith 
Made Vice-Presidents 

At a meeting of the board of directors of the 
Insurance Company of North America, Phila- 
delphia, held last week, John C. Kremer, secre- 
tary, was elected a vice-president; T. Leaming 
Smith, marine secretary, vice-president; John 
J. Conner, treasurer and assistant secretary, 
secretary and treasurer; Ludwig C. Lewis, as- 
sistant secretary, marine secretary, and Edmund 
H. Porter was elected assistant secretary and 
assistant treasurer. 

Other officers were re-elected as follows: 
Benjamin Rush, president; John O. Platt, vice- 
president ; Sheldon Catlin, vice-president ; Gallo- 
way C. Morris, vice-president; Curtis L. Clay, 
assistant treasurer; G. Brinton Lucas, assistant 
secretary ; C. William Johnson, assistant secre- 
tary; Albert C. Shaffer, assistant secretary; 
Percy W. Clark, assistant secretary; Henry C. 
Thorn, assistant secretary. 


NEW FIRE COMPANY IN CHICAGO 
Cleveland Interests Active in Organization 
of North and South 
Curcaco, Itt., January 16—A new fire in- 
surance company for Chicago to be known as 
the North and South Insurance Company was 
announced last week. The company proposes 
to have capital stock of $200,000 divided into 
8000 shares of $25 par value. It appears that 
Cleveland interests are backing the company be- 


‘cause of the thirteen incorporators, seven are 


listed in Illinois and the remaining six come 
from Cleveland and Lakewood, Ohio. 

The incorporators include Raymond Clutter, 
J. G. Shiffman, Virginia Weiler, Max Shiff- 
man, Floyd Clutter, Willam Nuelsen and 
Hosephne Singler of Chicago; A. S. Flynn, W. 
J. Walsh, and H. C. Schofield of Cleveland, and 
M. F. Snider, L. H. Ball and George E. Allen 
of Lakewood, Ohio. 


HOME AGENTS IN GERMANY 
Mutzenbecher & Company Appointed to 
Represent American Firm 

Mutzenbecher & Company, Hamburg, Ger- 
many, managers of the Hamburg Insurance 
Company, the Europa Lloyd of 1873 and other 
companies, including the Hamburg American 
Insurance Company of New York, have, 
through the American Foreign Insurance As- 
sociation, arranged for a joint agency of the 
fire department of the Home Insurance Com- 
pany, New York, for Germany: Joint fire poli- 
cies will be issued by the Home Insurance Com- 
pany, and the Europa Lloyd of 1873. The 
Europa Lloyd is increasing its capital to 4,000,- 
000 reichmarks. The Home has been licensed 
to transact fire business in Germany for sev- 
eral years but up to the present had not devel- 
oped this branch of its business there to any 
great extent. Hinrich Gaede of Hamburg will 
continue as general agent of the marine de- 
partment of the Home Insurance Company and 


will also represent the Home and Europa Lloyd 
of 1873 in Hamburg for fire business. 


C. A. RICH RESIGNS 


—_—_—— 


Will Be Connected With Fire Insur- 
ance Company of Chicago 





THOMAS A. PETTIGREW SUCCEEDS 





Former Manager of Underwriters Adjust- 
ing Company Has Had Wide Experience 
Cuicaco, Itt., January 15.—Resignation of 

C. A- Rich, as general manager of the Under- 

writers Adjusting Company and appointment of 

Thomas A. Pettigrew, formerly assistant gen- 

eral manager, to succeed him, was announced 

this week by Herbert A. Clark, president. Mr. 

Rich retires February 1 to assume an executive 

post in the new Fire Insurance Company of Chi- 

cago and the Letton fire underwriting organ- 
ization. 

Prior to joining the Underwriters Adjusting 
Mr. Rich was New York State agent for the 
National of Hartford, later becoming an in- 
dependent adjuster at Buffalo which business he 
discontinued to join the Underwriters Adjust- 
ing in 1922. He leaves the organization with 
the cordial good wishes of the officials, Mr. 
Clark said. 

Mr. Pettigrew entered the fire insurance busi- 
ness in a most unusual way, as most of his life 
he has been connected with the building and 
construction industry. For a time he was man- 
ager of a retail merchandising business at 
Streator, and then went into the general build- 
ing construction business and subsequently he 
purchased an interest in a retail building supply 
yard. 

Through his connection with the building 
trades he was brought into contact with insur- 
ance adjusters who, recognizing his ability as an 
estimator, impressed him into service in adjust- 
ing fire losses. He later established himself as 
an independent adjuster but entered the employ 
of the underwriters when it was organized in 
1919. He was made general adjuster in 1922 
and assistant general manager in 1923. He is 
recognized as one of the outstanding adjusters 
of the country. 

NORMAN D. BURKE JOINS RETAIL 
CREDIT COMPANY 
Organization Offering Complete Facilities 
to Fire Insurance Carriers 

Walter C. Hill, vice-president of the Retail 
Credit Company, Atlanta, has announced that 
as of Tuesday of this week, Norman D. Burke 
joins that organization to be associated with 
H. B. Harmon, superintendent of fire and cas- 
ualty lines in the operating department. 

The Retail Credit, says Mr. Hill, has added 
Mr. Burke to its ranks in order to provide ad- 
ditional service to the fire insurance companies 
in supplying the information needed by under- 
writers in that branch of the business. 

Mr. Burke has had long experience as a fire 
insurance underwriter, special agent and de- 
partment supervisor. For eleven years he was 
supervisor of the Southern department for the 
Northern of London; and for ten years was 
special agent representing first the Phenix and 
then the Caledonian for about equal periods. 
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TWO NEW COMPANIES 
American Home and American Constitu- 
tion Licensed in New York 
The New York Insurance Department has 
licensed the American Home Fire Assurance 
Company, New York, and the American Con- 
stitution Fire Assurance Company, New York. 
Each company has $1,000,000 capital and $1,- 
500,000 surplus paid in. The companies were 
recently incorporated to write fire, marine, auto- 
mobile and associated lines of insurance, having 
entered into management contracts with the J. 
S. Frelinghuysen General Agency, Inc. It is 
anticipated that the new companies will have 
immediate participation in a large volume of re- 
insurance business through companies under the 
Frelinghuysen management which now has over 
1200 agencies throughout the United States and 
Canada. The companies will also establish di- 
rect agencies of their own throughout the coun- 

try as opportunity arises. 

The Globe and Rutgers Fire Insurance Com- 
pany, New York, will have a substantial inter- 
est in both the new companies, holding 21,500 
shares out of a total issue of 50,000 shares of 
each company. 


SEABOARD INCREASES CAPITAL 
Baltimore Company Will Also Add to 
Surplus 

Battimore, Mp., January 14.—Directors of 
the Seaboard Insurance Company of Baltimore 
have increased the quarterly dividend from 1% 
to 134 per cent, thus placing the stock upon a 
7 per cent annual basis. The dividend is pay- 
able February 15 to stockholders of record 
February 5. 

The board also has adopted a resolution to 
increase the capital stock through issuance of 
5000 additional shares, par value $10 each. The 
additional stock will be offered to stockholders 
at $22.50 a share in the ratio of one additional 
share for each five shares registered in their 
names as of February 14. 

Rights to subscribe expire on February 28 
on which date subscriptions are payable in full. 
Of the proceeds $50,000 will be added to cap- 
ital, increasing it from the present $250,000 to 
$300,000, and the balance to surplus, increasing 
that fund from $189,000 to approximately $250,- 
000. Additional funds are needed to take care 
of the company’s increased business. 

The Seaboard Insurance Company handled 
last year the largest volume of premiums in its 
history and had the smallest ratio, it is said. 


New York Law Upheld 

(Concluded from page 3) 
other companies as well as the Firemen’s, which 
in fact may not be affected at all, since some 
changes in its finances have taken place during 
the progress of the suit, making the decision 
largely academic: No announcement as to what 
the next move in the case will be has as yet 
been forthcoming. 








Prior to that he was in the loss department of 
the Liverpool and London and Globe at New 
Orleans. 
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PROGRAM FOR INDIANA 
INSURANCE DAY 


C. Francis Jenkins to Be Banquet 
Speaker 








ALL CLASSES OF INSURANCE 
REPRESENTED 





Prominent Speakers on List for Big 
Hoosier Insurance Gathering 


INDIANAPOLIS, Inp., January 14.—C. Francis 
Jenkins, Washington, vice-president of the $10,- 
000,000 Jenkins Television Corporation and the 
inventor of a motion picture television device, 
will be the principal speaker on the program for 
the sixth annual Insurance Day, January 22, 
according to Elbert Storer, agency manager of 
the Bankers Life Company of Iowa and gen- 
eral chairman of the annual meeting. Mr. Jenk- 
ins will speak at the banquet at night. He will 
talk on “Television and Visual Radio.” Plans 
are being made to give a practical demonstra- 
tion for the entertainment and instruction of 
guests. 

Mr. Jenkins is a brother of Atwood Jenkins, 
Richmond, president of the Indiana Associa- 
tion of Insurance Agents. 

Practically all plans for the program have 
been completed and the speakers will talk on 
life, fire and casualty insurance and surety. 
Eight insurance associations will participate 
in the event. 

The annual dance and party will be held in 
the Riley room of the Claypool Hotel, Monday 
evening, January 21. Sales conferences for 
life and fire and casualty agents will be held 
the next morning. 

In addition to Mr. Jenkins, the following 
speakers are included on the program: Life in- 
surance speakers, John W. Yates, Detroit, gen- 
eral agent of the Massachusetts Mutual Life 
Insurance Company; Nathaniel Seefurth, New 
York, president of the National Service Pub- 
lications, and George Harris, Montreal, super- 
visor oi field service of the Sun Life Insurance 
Company of Canada; fire insurance speakers, 
Milton Grannatt, New York, vice-president of 
the Liverpool, London and Globe Insurance 
Company; Casualty speaker, F. B. Stanley, 
Glens Falls, N. Y., vice-president of the Glens 
Falls Insurance Company; surety speakers, 
Hale Anderson, New York, vice-president of 
the Fidelity and Casualty Company; John A. 
Reynolds, Detroit, vice-president of the Union 
Trust Company, Detroit, and John N. Vander- 
Vrie, manager of the northern central division 
of the United States Chamber of Commerce. 

Harry G. Leslie, governor of Indiana; Clar- 
ence C. Wysong, State Insurance Commissioner, 
and Mayor L- Ert Slack of Indianapolis also 
will be on the program. 


NATIONAL BOARD’S CAMPAIGN 
Local Agents’ Advertising to Tie Up With 
It 

The publicity campaign of the National Board 
of Fire Underwriters has been extended to five 
States, the latest addition being Massachusetts. 
Previously, advertising has been running in the 
States of Pennsylvania, Ohio, Missouri, and 
Alabama. 

Subsequent to visits from W. W. Ellis, as- 
sistant to the general manager of the National 
Board, W. W. Darrow, advertising manager 
of the Home Insurance Company of New York, 
and J. W. Longnecker, advertising manager of 
the Hartford Fire Insurance Company, many 
local boards in these States have taken space 


in their local papers and carried copy aimed to 
tie-up with the copy of the National Board. 
One of the latest of these is Akron, Ohio, 
where the agents are taking space contiguous to 
that of the National Board. 


Increase in Automobile Rates 

Toronto, CAN., January 10—At a meeting of 
the Canadian Automobile Underwriters Associa- 
tion on December 9, increases in rates were 
decided upon, varying up to 50 per cent, accord- 
ing to territory and class of business. The new 
rates will become effective February 1. This 
advance follows an unsatisfactory year’s exper- 
ience. The Association covers the Provinces of 
Ontario and Quebec. 





INTER-OCEAN 
REINSURANCE 


COMPANY 
CEDAR RAPIDS, IOWA 





Portfolios Solicited 


Reinsurance Treaties 
Fire, Tornado and 
Automobile 











Has paid losses for 
over 50 years 


4J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PEN NA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


fair and prompt adjustment of losses 
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SEABOARD FIRE AND MARINE OR- 
GANIZED 
New Company Will Be Allied With York- 
shire—Ernest B. Boyd, President 


The organization of the Seaboard Fire and 
Marine Insurance Company, New York, has 
been completed and it will shortly commence 
active operation. It will be under the manage- 
ment of Frank & DuBois, and is closely allied 
with the Yorkshire Insurance Company group 
and will thereby share, it is expected, in the 
$1,000,000 to $1,750,000 in net premiums an- 
nually ceded to American companies by the 
Yorkshire group. The entire stock of the com- 
pany has been underwritten by the bankers, Rut- 
ter & Co., of 14 Wall street, New York, and 
has been sold on a basis to yield to the com- 
pany a capital of $1,000,000 and a net surplus 
of $1,500,000, there being 100,000 shares of a 
par value of $10 each. The company will be 
operated in close affiliation with the Yorkshire 
group and so will enjoy its facilities and agency 
organization and the interchange of business. 

The officers of the Seaboard Fire and Marine 
are: Ernest B. Boyd, president; Stewart H. 
Davey and Frank B. Martin, vice-presidents, and 
Harold W. Rudolph, secretary. The directors 


‘are: L.C. Amos, Ernest B. Boyd, A. C. Camp- 


bell, William R. Conklin, Douglas F. Cox, 
Stewart H. Davey, Floyd R. Du Bois, Maurice 
L. Farrell, Meredith C. Laffey, Edwin D. Liv- 
ingston, Hugh D. Marshall, Frank B. Martin, 
Herman Mutschler, E. Francis McCrossin, Har- 
old W. Rudolph, J. Wood Rutter and George 
E. Warren. 





Re-Insurance 


Cor poration 


of America 
HORACE R. WEMPLE, Pres. 


€ 


TREATY and FACULTATIVE 
FIRE RE-INSURANCE 


JANUARY, 1928 
Capital and Surplus, $1,324,348.38 


¥ 


Eighty-Four William Street 
NEW YORK 























NATIONAL LIBERTY 
DIRECTORS 


Home Group Now Has Several Repre- 
sentatives on Board 








OTHER INTERESTS INCLUDED 





Financial and Industrial Securities Cor- 
poration Still Largest Stockholder in 
Company 

At the first annual meeting of the National 
Liberty Insurance Company of America held 
since the recently announced merger of the busi- 
ness of the National Liberty Group with that 
of the Home Insurance Group—thereby creat- 
ing the largest fire insurance combination in 
the world—the following new directors were 
elected: 

Charles L. Tyner, president, Home Insurance 
Company; Wilfred Kurth, vice-president, Home 
Insurance Company; Clarence A. Ludlum, vice- 
president, Home Insurance Company; Henry C. 
Von Elm, chairman, executive committee, Manu- 
facturers Trust Company, and Frank B. 
McElhill, vice-president, Financial and Indus- 
trial Securities Corporation. Sumner Ballard, 
president of the International Insurance Com- 
pany, was elected a director of the National 
Liberty Insurance Company about two months 
ago. He was the intermediary in the merger 
of the Home and National Liberty Groups. 
Other directors are: Alfred J. Barrett, Alfred 
M. Barrett, Charles H. Coates, Edwin G. 
Forster, Daniel J. Leary, Henry B. Nickerson, 
Arthur S. Somers, George U. Tompers, and 
Benjamin B. Weaver. 

It was definitely learned following the meet- 
ing that the Financial and Industrial Securities 
Corporation is still the largest stockholder in 
the National Liberty Insurance Group, contrary 
to an impression gained in certain quarters by 
reason of the consolidation of the underwrit- 
ing businesses of the National Liberty. and 
Home. This is notwithstanding that a very sub- 
stantial distribution of stock of National Lib- 
erty Insurance Company, Baltimore American 
Insurance Company and Peoples National Fire 
Insurance Company has been made to Home 
stockholders, agents and employees, 

The underwriting policy of the National Lib- 
berty group will henceforth be in charge of the 
Home group in co-operation with National Lib- 
erty officials, but the financial policy of the 
National Liberty group will remain in charge 
of a finance committee composed of the direct- 
ors representing the Financial & Industrial 
Securities Corporation group. 


GERMANIC IN NEW OFFICES 
Occupies Home in Chanin Building—Presi- 
dent Norman T. Robertson on Coast 
The Germanic Fire Insurance Company, of 
New York, has occupied new offices in the 
Chanin Building, Lexington avenue and 42nd 
street, New York city, where it will be perma- 

nently located. 

Norman T. Robertson, president of the com- 
pany, left January 11 for an extended agency 
visit on the Pacic Coast. 
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INCREASES CAPITAL 
Franklin Fire of Philadelphia Adding $8,= 
000,000 to Funds 

A special meeting of the stockholders of the 
Franklin Fire Insurance Company of Philadel- 
phia has been called to act upon the recom- 
mendation of the board of directors that the 
capital of the company be increased from $1,- 
000,000 to $2,500,000 by the declaration of a 
stock dividend of $500,000 and the issue of 
40,000 new shares of stock of a par value of 
$25 a share, to be offered to present stockhold- 
ers, share for share of their present holdings, 
at $200 a share. This would produce $7,000,000 
of new surplus, thus restoring the $500,000 
transferred to capital account and adding $6,- 
500,000. 

The Franklin Fire was chartered April 22, 
1829. The company’s statement as of Decem- 
ber 31, 1928, presented to the directors last 
Thursday, showed assets of $12,934,433 and net 
surplus of $4,074,921. When the new financ- 
ing is completed the assets will be approximately 
$21,000,000 and the net surplus over $10,500,000. 


EXTRACTS FROM STATEMENTS OF 
FIRE AND MARINE INSURANCE 





COMPANIES 

Surpiss § 
to Policy- 

Name & Location of E Co. Dec. 31, Assets __ holders 
Franklin Fire, Phila..... {1928 $12,934,433 $5,074,921 
1927 12,092, 91 | 4,753,914 
Home, New York....... 1928 102,797,201 =. .ceesee 
1927 96,105,333 # «........ 
Maryland, Baltimore... . {1928 2,763,553 2,137,728 
p ; 1927 2,410,955 | 2,035,943 

Niagara Fire, New York.{1928 28,374,879 5,004, 


1 982 
1927 24,539, 773 411, 157, 630 


Big 
Business §: 3 
Every issue of Nation’s 
Business Magazine, in 
1929, will carry our ad- 
vertising. The copy will 
discuss some misunder- 


stood facts on insurance 


~and offer our agents a 
new contact with Big 
Business — —_with Wi the 
leading men in allftypes 
of industry. 
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American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 
Assets - - - - $5,764,474.52 
Capital and Surplus - - 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - ” 3,157,505.00 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 


Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















To the Man Who is Willing—and Will 





Weare prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, Chairman of the Board 


H. J. L. STARK, President BEAUMONT, TEXAS 

















The Colonial Life Insurance Company of America 


Insurance in Force 


Over One Hundred Million Dollars 


A strong and progressive Company, 
affording agents unusual money- 
making opportunities through a 
wide variety of Industrial and Or- 
dinary policies adapted to the insur- 
ance needs of the whole family. 


OFFICERS 
E. J. Heppenheimer, President 
George T. Smith, Vice President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice President E. C. Wise, Treasurer 


Home Office—Jersey City, N. J. 











INSURANCE OFFICE ORGANIZATION 
AND ROUTINE 


By J. B. Welson, LL. M. and F. H. Sherriff, F. I. A. 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation, such as correspondence, branch 
control, agency audits, office systems and machines, are compre- 
hensively discussed. 

Price, $2.25 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 

Price, post paid, $3.00 





Principles of Insurance. By J. E. Exg. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancye By Francis W. Prxiey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects. are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WELSON, L.L. M., 
F.C.I.1., F.C.1I.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Younc, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted as a text book by Yale University. 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAWRENCE DuckworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DicksEEz, M. Com., F.C. A.,and H. E. Buarn. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and, 
organization under the most improved and up-to-date methods 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 
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; Casualty, Surety and Miscellaneous 








NEW AMSTERDAM MAY IN= 
CREASE CAPITAL 


Said to Contemplate Raise from $3,- 
000,000 to $5,000,000 








DIVIDEND RATE AGAIN INCREASED 





Company Has Had Best Year in Its His- 
tory—Business Expanding Rapidly 

BALTIMORE, Mbp., January 14.—The New 
Amsterdam Casualty Company of this city con- 
templates increasing its capital stock from the 
present $3,000,000 to $5,000,000, it is reported 
here. The matter has been discussed by the 
board of directors, but no definite plan has been 
worked out, although it is likely that details 
will be ready for submission to the stockhold- 
ers within sixty days. Complete working out 
of the plan has been left to the executive com- 
mittee. Also, it is understood that a low price 
is favored by some members of the board. 

If the capital stock is increased as now 
planned, it is probable that the dividend rate, 
which has just been raised from a 28 per cent 
to a 29 per cent basis, will be lowered, but such 
action would not reduce the income received by 
the stockholders because of the valuable rights 
which would accrue through the offering of ad- 
ditional stock at a low price. 

Increase in the capital stock to $5,000,000 
would mean that shareholders would be entitled 
to subscribe to two new shares for each three 
shares now held. Last May the New Amster- 
dam Casualty issued 300,000 shares of addi- 
tional stock at 56, and by far the larger per- 
centage of shareholders exercised their rights 
to subscribe. 

In addition to capital stock of $3,000,000, the 
full amount now authorized, the New Amster- 
dam Casualty has a surplus of $8,500,000. 

The New Amsterdam Casualty has just closed 
the most profitable year in its history and 
more capital is required to handle the com- 
pany’s growing business it is said. 

Directors of the company have declared a 
quarterly dividend of 72%4 cents a share, thus 
raising the annual rate from $2.80 a share to 
$2.90 a share. 

While results for 1928 will not be known for 
about two weeks, it is officially announced that 
they were the most favorable in the history 
of the company. 

The dividend just declared is payable Febru- 
ary 15 to stockholders of record January 17. 
This is the fifth consecutive year the company 
has increased its dividend. 


| Alpha Mutual Casualty Company Licensed 


The Alpha Mutual Casualty Company, of 


| Chicago, was licensed by the Illinois Insurance 


Department on December 31, 1928, under the 


» mutual act of 1915, to write accident and health 


insurance, 


COMPENSATION INSPEC= 
TION BOARD MEETS 





Revised Plan for Self-Insurers’ Ex- 
cess Is Approved 





1929 GOVERNING COMMITTEE 
ELECTED 





New Assessment Program, on Pro Rata 
Basis, Adopted by Members 

At the annual meeting of the Compensation 
Inspection Rating Board, which was held in 
New York city last week, the proposed plan to 
provide excess coverage for self-insurers 
(which was given in fully revised form in THE 
SPECTATOR Of January 10) was approved in 
principle and the governing committee of the 
Board was instructed to file the plan with the 
insurance department of the Empire State after 
such further revision as was indicated. 

Leon S. Senior, manager of the Board, sub- 
mitted his fifteenth annual report. A governing 
committee, to serve during 1929, was elected as 
follows: G. F. Michelbacher, Great American 
Indemnity; R. A. Wheeler, Liberty Mutual In- 
surance Company; T. H. Silver, Lumber Mu- 
tual Casualty; Eugene F. Hord, Standard Acci- 
dent; and Charles G. Smith, manager of the 
New York State Insurance Fund. 

Chairman Trundy, in control of the meeting, 
appointed a committee to attend a joint gather- 
ing of the Industrial Survey Commission and 
the Industrial Board, which will be held soon, 
and present the attitude of the Board with re- 
gard to certain features of compensation under- 
writing. The following companies are on this 
committee: Standard Accident, Travelers, Utica 
Mutual, State Insurance Fund and Allied Mu- 
tuals Liability. 

At the meeting, the constitution of the Board 
was amended so as to assess the members for 
expenses on a pro rata basis according to each 
member’s proportion of the net written pre- 
miums received by all members on compensation 
and employers’ liability lines during the calen- 
dar year. The new assessment program begins 
with the calendar year 1928. 


Export Indemnity Organizing in New York 

The Export Indemnity Company is in process 
of organization in New York. Incorporators 
of the new venture are Harold S. Deming, 
Frank J. Foley, Francis Goertner, John W. 
Griffin, Henry M- Hewitt, Lindsay D. Holmes, 
Arnold W. Knauth, Edgar R. Kraetzer, Henry 
C. Little, Wharton Poor, Stanley W. Schaefer, 
Clarence B. Smith, Herbert M. Statt, Herbert 
K. Stockton and Gray Williams. 


Preferred Accident Re-elects Directors 

At a meeting of the Preferred Accident In- 
surance Company of New York, held this week, 
all directors were re-elected to the board. 
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VALUE OF WAITING PE- 
RIOD SHOWN IN FLU 





Full Coverage Health Policies Bring 
High Losses 





EPIDEMIC WORRYING UNDERWRITERS 





Disease, However, Not as Virulent as in 
After-War Cases 


PHILADELPHIA, PENNA., January 14.—The 
value of the waiting period in health insurance 
policies is being borne home very painfully 
these days to health underwriters. 

The so-called influenza epidemic is beginning 
to make itself very evident in the claims and 
the loss ratios for December, and thus far those 
of January are running, through not in every in- 
stance, almost double those in the same period 
of last year. 

The companies have some policies on the 
books containing the waiting period. Under- 
writers frankly admit that, were it not for those 
policies, the loss ratio would now be running 
still higher. Those companies writing indus- 
trial health business and which charge 100 per 
cent additional for a policy minus the one- 
week. waiting .period, find that most of their 
business was written without the waiting pe- 
riod and that the losses in the industrial line 
are just as heavy as in the commercial busi- 
ness. 


The one bright feature for health under- 
writers in the present situation is the fact that 
this is not an influenza epidemic, but solely an 
abnormal prevalence of colds. The records of 
the companies show that the period of illness is 
very short, the length of the claims running 
from three to ten days with the average claim 
being around four or five days. Underwriters 
compare this experience with that of the last 
influenza epidemic when the average claim was 
for a period of from two to five weeks. 


AMERICAN SURETY ELECTIONS 
C. W. Goetchius Made Vice-President and 
S. C..Hemstreet Becomes Secretary 

At the annual meeting of the board of trustees 
of the American Surety Company, New York, 
Charles W. Goetchius was elected a vice-presi- 
dent and was re-elected treasurer of the com- 
pany, and S. C. Hemstreet was elected secretary 
of the company. 

Other officers were reelected and new elec- 
tions were as follows: W.H- Bennem as man- 
ager of the fidelity department, which is super- 
vised by Vice-President A. E. Cotterell; C. C. 
Maher, manager of the claim department, which 
is supervised by Vice-President B. J. McGina; 
P. H. May, deputy comptroller; William Goetz, 
assistant treasurer, who was also re-elected 
cashier, and C. A. Stumpf, G. W. Thomas and 
C. S. Waterbury, assistant secretaries. 
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Recruiting, Training, 
Supervision 


These three in 1928, using proven plans and 
methods, gave to this Company the largest volume 
of business, and the greatest percentage of gain, in 
its history. 

In 1929 this process of selecting and creating 
agency organizers and professional life insurance 
counsellors will be continued, and additional aids to 
Agents’ success will be supplied to our Field organ- 
ization. 

We have places for men and women, of the right 
type, who ardently desire success. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 


The Penn Mutual Life Insurance Company 


Independence Square 


Philadelphia, Pa. 


Founded 1847 











THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Total Funds 0 $24,000,000 
Benefits Paid since Organization Over....... 36,000,000 
For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building 


Miss Bina M. West 
Supreme President 


Port Huron, Michigan 
Miss Frances D. — 


Supreme 














| «rs A Goop POLICY” 


MORE NEW POLICIES 


Retirement Income Policies 


(income to the insured) 


LOW COST PREFERRED RISK 
POLICY 


NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
of all parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 





WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 











seeanaiaiaiadl cate 


111 North Broad Street, Philadelphia 





























FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 







Ltd. 






Baltica Insurance Co., 
Denmark 






Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 














Address Home Office for Agency Connections 





Re ei INSURANCE COMPANY 


ow 
¥ 





GENERAL OFFICE 
NORFOLK,VIRGINIA 


HENRY G. BARBEE 
Presieent 


P. D. BAIN 
Chairman of the Board 


























TEXAS AND CALIFORNIA 


General Agents Wanted 


We are now busily engaged in assigning 
to capable men General Agency contracts in 
the above states. 


These Contracts are exceptionally liberal 
with non-forfeitable renewals and offer real 
opportunities for permanent and profitable 
connections. 


We write a complete line of Participating, 
Non-Participating, Feature, Juvenile and 
Low Cost Policies. 


This is your opportunity to secure excel- 
lent territory in the fastest growing sections 
of the United States. 


Inquiries treated as strictly confidential 


The Liberty Life Insurance Co. 


Topeka, Kansas 


Charles A. Moore, President 
Edward C. Wills, Superintendent of Agencies 
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W. A. SPENCER IS 
PROMOTED 


Becomes Vice-President of Retail 
Credit Company 








WILL HAVE CHARGE OF EASTERN 
AFFAIRS 





Executive of National Reporting Service 
Is Well Known in United States and 
Canada 
At the annual meeting of the board of di- 
rectors of the Retail Credit Company, Atlanta, 
held last week, W. A. Spencer was elected vice- 
president of the organization with full charge of 
the company’s affairs in the East. Mr. Spencer 
has been junior vice-president and has had 
supervision of the metropolitan office of the Re- 
tail Credit which is located in the Graybar build- 

ing, New York city. 

Mr. Spencer has served the Retail Credit 
Company for the past sixteen years and has 
been in practically every department of the 
company. He began as a mail clerk and has 
won increasing promotion through recognized 
achievement. He held important managerial 
posts in many large cities of the United States 
and Canada before going to New York to as- 
sume direction of affairs in the metropolitan of- 
fice there. Through years of travel, Mr. Spencer 
has formed firm friendships with executives in 
all lines of insurance in practically all of the 
States as well as in the Dominion. 

Mr. Spencer’s pleasing personality and well- 
known golfing ability have made him a favor- 
ite at the many insurance conventions which 
he attends and the news of his further advance- 
ment will be welcomed by his many friends. 


Charles H. Holland Says He Is Not 
Resigning 

PHILADELPHIA, PENNA., January 14.—“‘The 
rumor that I have any intention of resigning 
from the Independence companies is entirely 
without foundation.” 

That was the statement of President Charles 
H. Holland, of the Independence companies, in 
discussing the report current on the street that 
he contemplated resigning. 

Commenting on the recent contract with Cor- 
roon and Reynolds, Mr. Holland said: 


We regard with great satisfaction the affi- 
liation that has been made with the Corroon and 
Reynolds group, of New York, whose record 
of success with other companies in which they 
are interested is well known. 


Ontario Compensation Claims Increased in 
1928 

Ottawa, CANADA, January 14.—Fatal acci- 
dents in industry in Ontario as disclosed by 
the summary of figures for the Workmen’s 
Compensation Board for 1928 increased from 
429 in 1927, 553 during 1928. 

The accidents reported numbered 79,398, as 
compared with 71,979 during 1927. 

There was awarded in benefits during the 
year $7,067,946, as compared with $6,084,654 
during the previous year, the present year’s 


figure being made up of $5,901,439 compensa- 
tion and $1,166,507 medical aid. 

The total medical aid awarded in industrial 
accident cases in 1928 shows an increase of 
over $100,000 and total compensation awards 
over $600,000. The accident fund of the Board 
received several heavy blows during 1928, in- 
cluding the foundering of the steamer Man- 
asoo in Georgia Bay last September when six- 
teen lives were lost, and the Hollinger Gold 
Mine Fire, in February, when 39 perished. 

Records now available indicate an increase 
in 1928 over 1927 of 8 per cent in fatal acci- 
dents and in employment an increase of 11 per 
cent. 


FRANKLIN SURETY EXPANDING 
Burglary and Plate Glass Department Now 
Functioning 

The Franklin Surety Company, which has its 
home office at 123 William street, New York 
city, is launching a program of expansion with 
a capital of $700,000 and a surplus of over that 
amount. The capital was increased from $250,- 
000 to the present amount while the surplus has 
been increased from $175,000. The financial 
structure was brought to its present status 
without any underwriting commission or legal 
expense and the stockholders include lawyers, 
contractors, insurance brokers and others who 
can be instrumental in business production. 

The Franklin Surety recently appointed 
Thomas P. Moylett as manager of a newly- 
inaugurated burglary and plate glass depart- 
ment. Mr. Moylett was formerly with the 
Fidelity & Deposit and is a thoroughly expe- 
rienced executive. The company has also ap- 
pointed William L. Marcy, Inc., as downtown 
general agent for burglary and plate glass lines 
at 89 William street, New York city. 

The surety division of the company, which is 
managed by Garrett B. Carman, has added 
Elmer B. Cowan, formerly with the London & 
Lancashire Indemnity, to its staff. Now entered in 
New York and New Jersey, the Franklin Surety 
will soon qualify in other Eastern States. 


International Aviation Law Group Urged 

(Concluded from page 3) 
the speaker, not fully reflected the latest de- 
velopments. The Paris Convention can only re- 
tain its supremacy if and insofar as it takes into 
consideration the latest developments in avia- 
tion, and once this has been achieved, all need 
for separate understandings and conventions is 
eliminated. The Paris Convention is tied to 
the League of Nations and non-members of the 
League may object to joining it. This difficulty 
can be overcome by the creation of a world- 
wide convention and an International Commis- 
sion and Court of Arbitration for all matters 
appertaining to aviation. This would include 
such aviation law as bears on insurance prob- 
lems. 

Such a step can be prepared by the Interna- 
tional Law Association which, through its mem- 
bership in all countries, is especially fitted to 
do spade work for standardization and unifica- 
tion, even though the final decision must rest 
with the various governments. 
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LONGSHOREMENS’ COM= 
PENSATION ACT UPHELD 


Constitutionality Had Been Chal- 
lenged in Death Case 





DECISION IN UNITED STATES DISTRICT 
COURT 





Deputy Commissioner’s Verdict for $7500 
Sustained by Higher Tribunal 

BattimoreE, Mp., January 14.—A decision of 
great interest to insurance companies, especially 
those writing compensation insurance, was: 
handed down by Judge William C. Coleman: 
in the United States District Court last week 
in which he upheld the constitutionality of the 
recently enacted Longshoremen’s and Harbor 
Worker’s compensation act. 

It was the first attack upon the validity of 
the act in any Federal court, and the result of 
the decision was awaited with interest, not only 
by insurance companies but by organizations of 
sailors and longshoremen, stevedoring corpora- 
tions and shipowners. 

There is a probability that the case eventually 
will go to the United States Supreme Court. 

The case at issue was an appeal from the 
decision of Lindley D. Clark, deputy commis- 
sioner at Baltimore. 

The court upheld the deputy commissioner’s 
verdict in the case of Alonzo V. Kimbel, a re- 
pairman, who had his leg badly lacerated in 
two places while at work on a vessel, and was 
confined to bed about a week. Fourteen days. 
after the injury he complained of a heaviness. 
of breath, and fell over dead a short time 
after. 

His widow set up a claim for damages and, . 
at the hearing which resulted, Commissioner - 
Clark awarded compensation for the period of~ 
illness, funeral expenses and $7500 as a death. 
claim. The deputy commissioner based his deci- 
sion as to the death claim upon testimony of ~ 
physician that Kimbel’s death was due to “pul- 
monary embolism,” resulting from the injury. 

The company which employed Kimbel, and’ 
the insurance company involved, the Phoenix 
Indemnity Company, appealed from the decision, 
of the deputy commissioner on the ground that 
it had not been proved that death resulted from 
the injury, and they also attacked the constitu-. 
tionality of the act itself. 


Alonzo Gore Oakley Is Host at Dinner 
Party 

Alonzo Gore Oakley, joint manager of the - 
New York office of the United States Fidelity 
& Guaranty Company, Baltimore, and who com- 
pleted thirty-one years of service with that com- 
pany on January 10, was the host last Saturday 
evening at a dinner party given in the Union 
League Club, New York city. Guests.included 
his associates and department heads in the com- 
pany’s New York branch. Col. E. G. Babcock 
acted as toastmaster and among the speakers 
were William J- McArthur, counsel at the New 
York office; Edward R. Lewis, joint manager 
there with Mr. Oakley; and H. G. Combs, su- 
perintendent of claims at New York. 
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FOREIGN NEWS 





In Austria—The “Globus” of Vienna, a 
small company founded in 1920 and writing 
almost all lines except life, has been acquired 
through the purchase of a controlling share in- 
terest by the Aachen & Munich, of Germany. 
The company will be operated as before. 

In Roumania.—The Riunione Adriatice 
di Sicurta has been admitted in Roumania for 
all branches of insurance after making the de- 
posit of 5,000,000 Lei required by law of 1926. 
This drastic deposit law caused all foreign 
companies to withdraw from Roumania or to 
found domestic companies to continue their busi- 
ness, and the Riunione is now the only foreign 
company writing business in Roumania under its 
own name. 

In Poland.—The “Aerolot,” a private air 
line formerly controlled and operated by Wys- 
gart Brothers, has been acquired through pur- 
chase by the Polish Government; the price is 
said to have been 1,750,000 Zloti. The govern- 
ment acquires by this step 15 modern aeroplanes. 

In Italy—The Instituto Nazionale de 
Assicurazioni or “Instituto,” as the Italian gov- 
ernment institution is generally called, has en- 
tered the field of social insurance, little 
developed in Italy, in a roundabout manner. 
While a government enterprise, it is by no 
means a government monopoly for life insur- 
ance only, but enjoys important privileges. The 
Fascist State is endeavoring to give protection 
to the working man, who forms its backbone, 
and to that end has grouped all workers into 
syndicates, extending these syndicates also to 
the professional classes. By this method all 
acquisition cost is eliminated from the accounts 
of the Instituto, as all canvassing and collecting 
of premiums is done by the syndicates, and also 
by sick benefit funds, which in turn place their 
members under “group” contracts with the In- 
stituto. If a member leaves a certain syndicate 
and joins another, it is an easy matter to trans- 
fer the insurance. The various local syndicates 
are again centralized into larger units. The 
method eliminates the compulsory feature (un- 
like the German social insurance) and has un- 
doubted advantages. 


Cost of Insurance Liquidations in New 
York Is Very Low 

Between 1909, when it was formed, and the 
close of 1927, the liquidation bureau of the New 
York Insurance Department liquidated eighty 
companies. This is shown in the the report of 
Deputy Superintendent Clarence C. Fowler, 
head of the liquidation bureau. These eighty 
companies, says the report, had total assets of 
$16,398,727 and the cost of the liquidation pro- 
ceedings aggregated $222,635. This expense is 
only an average cost of 1.357 per cent of the 
assets received. 


Universal Casualty Licensed in Colorado 

E. T. Harrison, president of the Universal 
Casualty Company of Dallas, has announced 
that the company has received its license to do 





a general casualty and automobile business in 
Colorado. 

The Universal Casualty will operate in con- 
junction with the Colorado branch office, main- 
tained by the Universal Automobile Insurance 
Company in Denver. Ray M. Beebe, manager 
of the Universal Automobile Insurance Com- 
pany, will act in the same capacity for the 
Universal Casualty. 

The Universal Casualty is a running mate 
of the Universal Automobile and is now oper- 
ating in nine States. 


BANKERS INDEMNITY HAS SURETY 
DEPARTMENT 
New Division in Charge of George W. 
Donnan as Assistant Secretary 

The Bankers Indemnity Insurance Company, 
Newark, has just established a surety and fidel- 
ity division and has placed George W. Donnan 
in charge with the title of assistant secretary. 
The company has been making good progress 
and will now, in addition to its other lines, do 
a general fidelity and surety business. 
- Mr. Donnan is an experienced surety execu- 
tive, having been connected with bonding lines 
for several years. He has been with the Na- 
tional Surety and, more recently, with the Gen- 
eral Casualty. The company had a good year 
in 1928 and with the addition of its new depart- 
ment is equipped to give full casualty and surety 
facilities to its representatives. 


Southern Surety Reinsured Its’ Boiler 
Business in Hartford Steam Boiler In- 
spection & Insurance Company 

In THe Spectator of November 29, 1928, it 
was stated that “The Southern Surety Company 
of New York has reinsured the boiler insur- 
ance business of the Hartford Steam Boiler 
Inspection and Insurance Company.” This state- 
ment was an error, the word “in” having been 
omitted. The statement should have read “in 
the Hartford Steam Boiler Inspection and In- 
surance Company.” 

The Southern Surety reinsured its steam 
boiler risks in the Hartford Steam Boiler, nego- 
tiations having been conducted for the surety 
company by Norman R. Moray, its president. 

The Ohio Casualty Insurance Company also 
recently reinsured its steam boiler business in 
the Hartford Steam Boiler. 

The Hartford Steam Boiler has brought out 
a new and more clearly defined type of boiler 
and electrical insurance contract which has been 
approved by 21 companies writing this class. 


R. A. Corroon Made a Director of Indepen- 
dence Companies 

PHILADELPHIA, PENNA., January 14.—Presi- 
dent C. H. Holland, of the Independence Com- 
panies, announced today that R. A. Corroon, 
president of the Knickerbocker Equitable Se- 
curities Corporation, holding company of Cor- 
roon & Reynolds, had been elected a director of 
both the Independence Indemnity and the In- 
dependence Fire. 
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INSURANCE LEGISLATION 
DURING 1928 


F. Robertson Jones Reviews Activity 
of Solons 








146 CASUALTY AND SURETY LAWS 
ENACTED 





19 Compulsory Auto Indemnity Bills De- 
feated—963 Measures Examined 


A remarkable summary of -insurance legis- 
lative activity is presented in the sixteenth an- 
nual report of F. Robertson Jones, secretary 
and treasurer of the Workmen’s Compensation 
Publicity Bureau, New York, which is made 
public today. The annual meeting of the Bu- 
reau was held yesterday and the report was sub- 
mitted and adopted at that gathering. 

Mr. Jones points out that during 1928 there 
were ten legislative bodies in regular session and 
twelve in special session, and that in the twelve- 
month period the Bureau examined 963 bills of 
which 612 were found to affect, directly or in- 
directly, casualty and surety interests. Of the 
total, 146 were enacted into law. Of the bills 
opposed, few were enacted without the addition 
of amendments considered desirable and those 
bills which were favored included amendments 
tending toward clarification, elimination of er- 
rors and improvement of existing statutes. 

Bills to establish State fund monopolies of 
workmen’s compensation insurance were pend- 
ing during 1928 in the District of Columbia, 
Kentucky, Massachusetts and New York. All 
of these failed. Bills opposed included such as 
related to monopolistic State funds, unreason- 
able and illogical amendments, monopolistic au- 
tomobile insurance proposals, restriction of right 
to cancel accident and health policies, increased 
taxation of insurance and interference with the 
conduct of the business. 

All together, 19 bills proposing compulsory 
automobile insurance, State fund or otherwise, 
were introduced, but none was enacted. Meas- 
ures of this type were brought forward in Ken- 
tucky, Louisiana, Massachusetts, Missississippi, 
New Jersey, New York, Rhode Island, South 
Carolina, United States Congress and Virginia. 
Of the 19 bills of this class, seven contained 
State fund features and were introduced in 
Massachusetts, New York and Congress. 


Mr. Jones’ report reviewed all the work of 
the Bureau during the year and gave detailed ac- 
counts of the insurance literature distributed, 
the reporting service maintained in order that 
subscribers might be kept abreast of the latest 
legislative proposals, the co-operation extended 
other organizations and the publication of com- 
pensation law texts. A summary of legislation 
from 1913 to the end of 1928 was included in 
which the results for the last four years were 
shown as follows: 

1925 1926 1927 1928 
Number of bills examined 

by the: Bureau. sc.<. ss 2,460 1,187 2,651 963 
Number of bills found to 

affect casualty and surety 

WORE occ hse ec cawes 1,247 613 1,381 612 
Number of bills affecting 


casualty and surety in- 
terests that were enacted 368 163 454 146 
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FORGERY BOND PRODU= 
CERS CONFERENCE 


National Surety Men Gather at New 
York 








VICE-PRESIDENT JOHN A. COCHRANE 
IN CHARGE 





E. M. Allen, Spencer Welton and M. 0. 
Garner Were Speakers at Beefsteak 
Dinner 
The tenth anniversary conference of the for- 
gery bond producers of the National Surety 
Company was held at the company’s home- 
offices in New York city on Monday and Tues- 
day of this week. The two-day gathering was 
staged under the direction of John A- Coch- 
rane, vice-president of the National Surety in 
charge of the forgery bond department, and 
the sessions were mainly round-table in char- 
acter. The meetings were addressed by Vice- 
President Cochrane, by H. J. Lofgren, comp- 
troller of the company, and by General Coun- 

sel M. O. Garner. 

In addition to these officers just mentioned, 
Assistant Manager Carstens of the forgery 
bond division conducted an open forum on sell- 
ing that type of toverage. On Monday, those 
attending the conference heard Regional Man- 
agers Lcwsen, Perkins and Messer describe the 
opportunities and achievements to be found re- 
spectively in the New York, Chicago and Kan- 
sas City territories. 

A beefsteak dinner at the Pennsylvania Hotel, 
New York, on Tuesday evening closed the con- 
ference. The thirty winners of the tenth anni- 
versary conference production contest were 
guests at the affair with Mr. Cochrane as toast- 
master and E. M. Allen, executive vice-presi- 
dent of the National Surety; Spencer Welton, 
president of the New York Indemnity, and Mr. 
Garner as speakers. 

The winners of the contest were: J. C. 


Murphy, New York; R. G. Chace, New York; 
H. W: Bell, Detroit; J. C. Redmond, Montreal ; 
L. E. Reinhardt, Chicago; S. H. Welsh, Min- 
neapolis; H. W. Dorsey, New Orleans; M. U. 
Roberts, New York; L. A. Stone, Grand Rap- 
ids; W. H. Horton, Memphis; G. L. Payne, 
Chicago; F. D. Madden, Milwaukee; B. De- 
Novellis, New York; H- E. Beyer, Newark; 
B. M. Clasky, Pittsburgh; R. W. Harvey, Jr., 
Dallas; L. Witz, New York; E. D. Clark, De- 
troit; W. J. Wilder, Los Angeles; E. E. Dan- 
tonet, Chicago; C. B. Williams, Cleveland; C. 
C. Reed, Los Angeles; M. L- Weil, New York; 
H. S. Brown, Dallas; A. H. Wood, Minneap- 
olis; P. F. Hambsch, Baltimore; A. J. Dorion, 
Ontario; E. E. Brooks, Cleveland; H. Kene- 
strick, Columbus, and A. L. Troy, New York. 


CASUALTY AND SURETY EXECUTIVES 
IN SESSION 

With Fire Insuraace Officials on 
Auto Coverage Commissions 

The Association of Casualty and Surety 
Executives held a meeting with a special com- 
mittee representing the fire insurance companies 
on Tuesday of this week. The matter under 
discussion was the adjusting of commission rates 
to be paid on automobile collision and property 
damage insurance. 

The casualty and surety executives were rep- 
resented by a committee which had been ap- 
pointed to this work at a previous gathering 
of the association on January 3. The gather- 
ing was held at the offices of the National 
Bureau of Casualty and Surety Underwriters. 


Confer 


Bartlett Greene Back on Job After Flu 
Attack 

Bartlett Greene, vice-president of the New 
York Indemnity Company in charge of the 
agency division, is.back at his desk in the office 
of the company at New York city after an at- 
tack of influenza which kept him from business 
for about ten days. 
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CAPITAL 
SURPLUS 


84 William St. 





THE 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 
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CASUALTY AND SURETY REINSURANCE 
AND EXCESS COVERS 
EXECUTIVE OFFICES 


Telephone, Beekman 0890 


ES 8S 


$ 600,020 
1,112,511 


New York City 




















HIGH COST OF FLAT 
CANCELLATIONS 


Average Expense Was $4.86 in Two 
Years, Says J. W. Cain 








NEED OF REMEDY IS CITED 





Vice-President of United States Fidelity & 
Guaranty Gives Data for 1926 and 1927 
Flat cancellations amounted to 7-4 per cent 

of the company’s business in the years 1926 and 

1927 and constituted worthless transactions, says 

James W. Cain, vice-president of the United 

States Fidelity & Guaranty Company of Balti- 

more, in the current issue of The Bulletin which 

is issued by the organization. This item, 
amounting to more than 7 per cent of the busi- 
ness, caused an expense of over $1,000,000 in 
two years and is an evil which the casualty and 
surety lines suffer from. A partial remedy lies 
in making every effort to find out whether an 
application is bona fide before going to the ex- 
pense of issuing the policy and also in discour- 
aging the habit of some brokers and agents of 
applying for a policy merely in the hope that it 
will stick. Mr. Cain believés that if a policy 
fee of $5 could be charged or if the earned 
premium could be collected as is now done in 

New York, the expense could be taken care of, 

but he adds that this would require concerted 

action on the part of all companies. 

Vice-President Cain says that the average 
cost of putting a piece of business on the books 
was $4.86 in the two years and the total cost of 
charging items that later were flat cancellations 
was $604,516 in 1926 and 1927. 

The necessary reversal of the charging proc- 
ess when an item is canceled flat just about 
doubles the foregoing total and makes the ex- 
pense run to over $1,000,000 for the two years. 


HEALTH AND ACCIDENT UNDERWRIT- 
ERS MEETING 

Annual Gathering of Conference to Be at 
Chicago in June 

The twenty-eighth annual meeting of the 
Health and Accident Underwriters’ Conference 
will be held at the Edgewater Beach hotel, Chi- 
cago, on June 4, 5 and 6. Announcement to this 
effect has just been sent to members by Harold 
R. Gordon, .executive secretary. 

It was decided to hold the sessions in June in- 
stead of September, as has been customary, be- 
cause the absence of a mid-winter meeting 
makes it a more convenient time for members. 

Mr. Gordon says that Chairman Manzelman 
of the program committee and Chairman Sim- 
mons of the entertainment committee have 
promised unusual features for the June gather- 
ing and a very large attendance is expected. 


“Gambols,’’ With Betty Welton in Cast, 
Now at Philadelphia 

PHILADELPHIA, PENNa., January 14.—Miss 
Betty Welton, daughter of Spencer Welton, 
president of the New York Indemnity, last 
week made her first professional appearance 
in Philadelphia as a member of the cast of Ned 
Wayburn’s Gambols. 
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Insurance Stocks 








The following quotations, as of January 15, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpEcraTor will endeavor to supply the data: 


American Insurance Co. 4 age 
Arthur Atkins & Co., 
Miliken & Pell, hea Z ERE RIESE 


Gilbert Elliott ~" Co., 
American Reserve Ins. 

J. Roy Prosser & Co., ty a 
American Salaman 

Henry G. Rolston & Co., N. Y...... 


American Surety 


Bankers a pec 
Miliken & Pell, 
J. S. Rippel & Co., Newark......... 
L. A. age weer & Co., Newark...... 

as 


Henry G. Rolston & Cae N. WEE obs 


Brooklyn Fire 
Henry G. Rolston & Co., N. Y....... 
Camden Fire 

‘ Arthur Atkins & Co., a Misweckesee 






Gilbert Elliott & Co., N. Y. C.. os 
Miliken & Pell, Newark, . rr 
Carolina Insurance 
7. ey Soe 2 ae B- t iene 
Arthur — & Co., 
Chicago F. & M 
Charles Sincere & Co., Chicago...... 
Commercial Cas. Ins. Co. 
Miliken & tw ei ae Sea 
J. S. Ri 
Gilbert 
Continental eee 
Charles Sincere Co., tl wae 
Continental " 
Charles Sincere & Co., Chicago..... 
Continental Ins. Co. 
Lewis & Co., Hartford............-- 
Regie = (Newark) 
1 & Co., Ne ees: eosin ses 
Gilbert Biot & & Co. N 
uitable Casualty & seer &. 
Imer & Co., a elec . SS 
Excess Ins. Co. o' 
Gilbert Telott & Cos oN Y.C EL a 


eeeeeeeeee 


Arthur Atkins & Co., N. ¥.......... 

Gilbert Eliott & Co., N. Y. C........ 
Franklin Fire 

Arthur Atkins & Co., N. Y.......... 
Glens Falls 

Arthur Atkins & Co., N. Y......... . 


sees eeerereres 


Lewis & Co., Hartford.............. 
Gilbert Mott & & Con nO G. 
Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 
J. Roy Prosser & Co., 6 are 
Arthur Atkins & Co., cy Ee 
Lewis & Co., Hartford: .....<s00s0s« 
Gilbert Eliott & oo. a ee eae 
Hanover Fire (ex stock div. ) 
Arthur Atkins & Co., N. Y.......... 
Ne ee ee 
Gilbert Eliott & Co., N. Y. C........ 
Halifax Fire (ex rights) 
J. Roy Prosser & Co., N. Y......0. 
Harmonia Ins. Co. (ex- rights) 
G. Roy Prosser & Co., N. Y 
Arthur Atkins & Co., N. Y.......06. 
Henry G. Rolston & Co., N. Y...... 
Home (N. Y.) ex Home Sec, Co. 
J. Roy Prosser & =~ [ih absebenws 
ee A 2? Oe eee 
Gilbert Eliott & Sod he 6 es 
Lewis & Co., Hartford.......... asles 
Hudson Cas, Ins. Co. 
Dice saley & Oo,, N.Y. o.0:0svenceces 


Bid 


Offered 
30% 3214 
30% 3214 
3014-3214 
30 32 
30 32 
94 98 
83 86 
310 320 
550 575 
550 575 
2414 25 
2314 25 
24 25 
48 50 
48% 504% 
50 
118 
34 36 
3414 36 
34 354 
34 36 
3414 36 
53 56 
54 56 
16% 18% 
51 53% 
51 53% 
51 54 
95 
73 74 
90 93 
90 93 
90 93 
54 57 
17 19 
103 105 
188 198 
188 197 
190 198 
45 46 
45 46 
45 46 
45 46 
45 46 
45 46 
460 470 
67 70 
674% 70 
67 69 
67 70 
1530 1570 
1530 1570 
53 55 
5244 54 
53 55 
53 54 
53 55 
83 86 
84 86 
8314 86 
42 45 
43 46 
43 45 
43 46 
620 630 
620 630 
620 630 
620 630 
10% 11% 


Importers and er. 


Arthur Atkins & Co., N. Y.......... 98 
Gilbert Eliott & pee 'N. '¥. Cixeaeee 98 
Ins. Co. of North America 
Lewis & Co., Hartford.............. 88 
Maryland Casualty 
Lewis & Co., Hartford SEA AAA 170 
Gilbert Eliott & ny ie ae Ce 163 
Milwaukee Mec! 
Arthur Atkins & Co., siaepele etaiee a 48 
Henry G. Rolston & wg X. , Sere 48 
Gilbert Eliott & Co., N. AES cA osc 48 
Missouri State Life (ex rights) 
Arthur Atkins & Co., N. Y.......... 87 
National Liberty (new ‘stock) 
Henry G. Rolston & Co., N. Y...... 31 
J. Roy Prosser & Co., N. eine eee 32 
Arthur Atkins & Co., <i oa aie 31 
National Surety (new stock) 
McKinley & SENN lek suatelaceie dials 149 
Lewis & Co., Hartford.........ese0- 140 
National Union (Pittsburgh) 
J. Roy Prosser & Co., ay GR 10 
Gilbert Miiott & Ca. De Y. Cs. ccs 410 
New Amsterdam Cn, 
Moaer C0, he So os is ccscvces 85 
Gilbert Eliott & Ge, bs x ph 76 
New Jersey Ins. 
J. S. Rippel & Co., ee 67 
New York ; Somes ity Co. 
J. Roy Pr —_ & pe en eles see. 104 
Lewis & Co., Hartford.............- 105 
Gilbert Matt 8 & ro8 LS iy” eg Oa eee 105 
New World Life 
Charles Sincere & Co., Chicago...... 16 
——— 3 
eS PURUNIONL. ss c:9 4:00 o0,00%010 160 
North 1 River Ins. Co. 
Arthur Atkins & Co., N. Y.......... 400 
Pacific Fire 
Henry G. Rolston & Co., N. Y...... 170 
Peoples National 
j; Roy Prosser & Co., N. Y.....-++ z 37 
enry G. Rolston & to: N . Seer 2 37 
Preadentici F. & M. 
Charles Sincere & Co., Chicago...... 28 
Public Fire Ins. Co. 


J. S. Rippel & Co., Newark. ........ 30 
Miliken & & Pell, Newark, N. ae camels 30 
Republic Fire, Pittsburgh ‘ex rights) 


Henry G. Rolston & Co., N. Y...... 39 
Security Ins. Co. of New Haven 

Arthur Atkins & Saree 125 
St. Paul F. & M., Ins. ‘Co 

J. Roy Prosser & Co., N. Y......... 215 

Re TE Se SS a a ere 215 
Sou tS} y 

Gilbert eat Cag F.C. casein 36 
Stuyvesan 

3 ey ene tie. weaowecr ae 

Arthur Atkins & Co., N. Y.......... 320 

Gilbert Eliott & Co., N. Y. C.. - 816 
Sun Life s 

Lewis & Co., Hartford.............. 2400 
U. S. Fire Ins. Co. 

enry G. Rolston & Co., N. Y....... 125 

J. Roy 38 2): i er 125 

Lewis & Co., Hartford........... ae 125 
Universal Ins. Co. 

Arthur Atkins & Co., N. Y.......... 75 
United States Merchants & Shippers 

J. Roy 76 8) he 2 500 

Henry G. Rolston & Co., N. Y.. 500 
Virginia F. & M. 

Arthur Atkins & Co., N. Y...... res 130 

Roy Prosser & Co., N. Y........ - 130 

Westchester Fire 

McKinley & Co., N. Y..... ibcotese ae 

Se ae Mvecee <o  Se 


J. Roy Prosser & Co., N. Y.......-. 100 


HARTFORD STOCKS 
Aetna Casualty and Surety 


Conning & Co., Hartford............ 1475 

Lewis & Co., Hartford..........00.- 1475 
Aetna Insurance Fire 

Conning & Co., Hartford.. ....... os ae 

Lewis & Co., Hartford. .......cccce- 790 
Aetna Life Ins. 

Conning & Co., Er | ee 1170 

Lewis & Co., Hartlord...c.cccccsses 1170 
Automobile Insurance 

Conning & Co., Hartford............ 490 

Lewis & Co., Hartford... ..0.scccsece 490 
Conn. General Life 

Conning & Co., Hartford............ 2050 

Lewis & Co., Hartford...........00- 2050 
Hartford Fire per bond 

Conning & Co., Hartford............ 1000 

he ee ry 1000 
Hartford Steam Boiler 

Conning & Co., Hartford............ 800 

Tewis ee COL, TAME... cc ecscccses 800 
National Fire 

Conning & Co., Hartford............ 1320 

Lewis & Co., Hartford...........06. 1320 
Phoenix Insurance 

Conning & Co., Hartford............ 975 

Lewis & Co., Hartford...........00: 975 


103 
102 


90 


180 
167 


52 
52 
90 
33 
32% 


151 
151 


420 
420 

79 

72 
108 
109 
109 

18 
165 
410 
190 


39 
39 


3034 
3044 


43 
135 


225 
225 


340 
340 
2500 
132 
135 
79 


520 
520 


140 
140 


103 
103 
103 


1525 
1525 


805 
805 


1200 
1200 


‘seventh of its corporate existence. 


Travelers Insurance 
Couning & Co., Hartford..........+- 1825 1875 
Lewis & Co., askied .. cocks cos0 1825 1875 
NEW ENGLAND STOCKS 
Appt Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 24 26 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 20 
Boston I.asurance (new stock) 

Chas. A. Day & Co., Inc., Boston.... 935 955 


Capitol Fire oe Co. 
Chas. A. Day & Co., Inc., Boston 
ee EE RE SRO Fy er 95 stew 
WINNER. <5 sa teletescoratiak eee 285 aa 
Cobiahdbiats ‘Nationa Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 440 470 
Mass. Bond & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 635 650 
Mass. Title Ins., Pfd. 


Chas. A. Day & Co., Inc., Boston.... 25 35- 
New England Fire 
as. A. Day & Co., Inc., Boston.... 50 55 
New pelle Fire 
Chas. A. Day & Co., Inc., Boston.... 550 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 270 


Providence-Washington 

Chas. A. Day & , Inc., Boston.... 850 870 
Springfield Fire and Marine’ (new) 

Chas. A. Day & Co., Inc., Boston.... 220 230 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 35 40 





General Agency Committee Meets 
San Francisco, Cauir., January 10.—The 
general agency committee of the Board of Fire 
Underwriters of the Pacific, which committee 
was created by the new general agency rule: 
adopted by the board at Del Monte in Novem- 
ber last, met for the first time on January 8. 
Edward T. Cairns, vice-president of the Fire- 
man’s Fund Insurance Company, was elected! 
chairman of the new committee, and Edwin 
Parrish, Pacific Coast manager of the Niagara, 
was elected vice-chairman. The other members. 
of the committee include: William Deans of 
Selbach & Deans, McClure Kelly, Pacific Coast: 
manager of the Insurance Company of North 
America, and Barclay Henley of Henley & 
Scott. This committee is charged with the 

enforcement of the new general agency rule. 


New England Exchange Elections 

Boston, Mass., January 14.—The New Eng- 
land Insurance Exchange met last Saturday 
morning and elected the following new officers. 
to serve for the ensuing year, which is the forty- 
Vice-presi- 
dent J. D. Smart, Manchester, N. H., members: 
of the executive committee; H. C. Seydel, H. P. 
Warren, H. F. Still. Nine special agents were 
elected active members. The Exchange carried 
out the usual custom of having the annual ban- 
quet the night before which was held. this year 
at the University Club in this city and was one: 
of the largest in the history of the organization- 


Our Special Service Bureau 

One of the functions of THe Specrator’s 
Special Service Bureau is to aid agents in secur- 
ing the representation of insurance companies. 
One agency has just written us, saying: “Beg 
to advise that we have established a connection 
with one of your leads. We desire at this 
time, to thank you for your kind and courteous 
attention to our need.” 
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Albany Legislation 

Atpany, N. Y., January 15.—With the final 
organization of the Senate and House Insur- 
ance Committees, soon to accomplished, con- 
sideration of some of the various insurance bills 
and compensation law amendments, already sub- 
mitted to the legislature, will be begun. The 
usual variety of measures, dealing with this 
subject, is making its appearance in the two 
Houses, several of them being duplicates of 
measures offered and killed in previous years. 


Among the bills thus far introduced are the 
following: 


Senator A. J. Kennedy, Queens, and As- 
semblyman John W. Reamer, New York, re- 
quiring New York city to pay as a minimum 
or living wage, $3000 a year, to all first-grade 
firemen and patrolmen, if approved by the voters 
at the general election in 1929. 


Assemblyman Meyer Alterman, New York, 
amending section 282-e, highway law, making 
motor vehicle owners responsible for death or 
injuries, on highways or in vehicles, caused 
by negligent operation by the person legally 
using the same, whether in the course of em- 
ployment or not, and whether or not the oper- 
ator disobeys instructions. He offered a similar 
bill at the last session, but it failed to meet with 
legislative approval; also, amending subdivision 
3, section 14, workmen’s compensation law, by 
providing that, in arriving at the annual earn- 
ings, regard shall be given to previous earn- 
ings in the same employment, or other different 
employments, of the injured employee. This 
bill also failed passage at the last session; also, 
adding new section 107-a, insurance law, mak- 
ing standard provisions for burglary policies, 
etc., a similar measure was killed by the 1928 
legislature. 

Senator Walter W. Westall, Westchester, 


enacting the motor vehicle and highway traffic 


law, repealing article 1l-a, highway law, Chap- 
ter 655, laws of 1917, and section 59 State De- 
partments law. 

Assemblyman Meyer Aterman, New York, 
amending subdivision D, section 107, insurance 
law, in relation to standard provisions for acci- 
dent and health policies, by providing that poli- 
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cies in force three years may not by cancelled 
by the insurer, if the premium is paid, except 
for good reasons, approved by the Superintend- 
ent of Insurance: the insurer, however, may 
exact additional premium, by filing a rate 
schedule. 

Senator Benjamin Antin, New York, creat- 
ing a temporary State Commission to study the 
subject of old-aged pensions: it appropriates 
$25,000. 

Assemblyman Louis A. Cuvillier, New York, 
enacting the motor vehicle compensation law, 
so as to provide compensation for personal in- 
juries or death, resulting from the operation of 
motor vehicles, and requiring owners to be in- 
sured. 

Senator George R. Fearon, Onondaga, amend- 
ing subdivision 4, section 205, general munici- 
pal law, so as to permit a municipality to con- 
tract for indemnity insurance, covering munici- 
pal liability to injured firemen. 

Senator Philip M. Kleinfeld, New York, and 
Assemblyman Robert K. Story, Jr., Kings, add- 
ing new article 11-b, highway law, by requir- 
ing the filing of a bond, or insurance policy, or 
other security, for damages caused by opera- 
tion of motor vehicles and cycles, as a pre- 
requisite to registration; fair rate, therefor, are 
to be established by the Superintendent of In- 
surance. The bill appropriates $50,000. 


Hanover Fire Sells Home Office 

The home office building of the Hanover Fire 
Insurance Company, New York, located at 34- 
36 Pine street, has been sold to the banking 
firm of Goldman, Sachs & Company. The 
Hanover Fire has occupied the building since 
it erected it in 1893, but the recent expansion 
and general growth of the company have made 
necessary larger and more modern quarters and 
it is believed that it is to locate some distance 
north of its present location, announcement con- 
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cerning which will probably shortly be made. 
The present building was one of the first steel 
frame buildings of the skyscraper class erected 
in New York. Its sale was negotiated on a 
cash basis at a figure said to be entirely satis- 
factory to the seller. 


New Kansas Commissioner Selects Aids 

Topeka, Kan., January 15.—Taking the oath 
of office yesterday as State Commissioner of 
Insurance Charles F. Hobbs, former actuary, 
announced that Lyman King, Topeka insurance 
man, had been appointed to succeed him as act- 
uary, and Jack Brewster, Topeka lawyer, would 
be assistant commissioner. William R. Baker, 
who has been commissioner, has joined the law 
firm of Snattinger and Henning. The new firm 
to be known as Snattinger, Henning, and 
Baker, specializing in insurance and corpora- 
tion law. 


May Change Status of California Depart- 
ment 

San Francisco, Cair., January 10.—With 
the State Legislature in session, the interest of 
the insurance men of the State is centered in 
the proposal to the legislature, by Governor C. 
C. Young, to establish a new State department 
which will assume the general supervision of 
the various business and investment organiza- 
tions, including insurance and real estate. The 
new department would take in all boards or 
commissions dealing with matters of this de- 
scription, each of which would form a division 
of the department. One name which has been 
suggested is “Investment and Business Regu- 
lation.” 

The governor’s plan includes the following 
points: The department would be one in which 
insurance, real estate, and all other activities 
would each have its own independence abso- 
lutely assured and protected from domination 
by any other related activity. 
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Years of Life Insur- 
ance Ideals and Services 
N IDEAL became x reality when, on February 
Ist, 1843, “THe MutuaL Lire oF NEw York” 
issued its first policy. The business of life insurance 


on the mutual plan started in America then and 
there. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
MutTvuAL LiFe began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MUTUAL LiFg has an outstanding 
record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 


of New York 
DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President and Manager of Agencies 


34 Nassau Street New York, N. Y. 











Planning the Year’s Job 


The annual January conferences are a great oc- 
casion with Peoria Life agents. For weeks they 
have been busy in anticipation of this outstanding 
event. The first session is the conference of man- 
agers at the Home Office, which adjourns only to 
reconvene in the form of conferences held in every 
agency, attended by every agent of the Company. 


Here Peoria Life agents acquire encouragement 
and enthusiasm from a review of the old year. Here 
they lay the plans which are to be a challenge and 
a guide to their most effective efforts during the 
year to come. 

Out of the January conferences grows a unified, 
constructive program, The plans of each individual 
agent and the objectives of the Company are woven 
together so that the entire organization moves for- 
ward to greater success. 

Both the agents and the Company contribute their best 
thought and experience to the information of a practical, 
working schedule of the year’s work. Every Peoria Life 
agent has a part in drafting the program; hence he is well 
acquainted with the common goal and the part that is ex- 
pected of him in its accomplishment. He faces the future 
with certainty and enthusiasm, a definite course clearly 
charted before him, knowing that his Company holds out 
a helping hand all along the way. 


Peoria Life Insurance Co. 


Peoria, Illinois 





























Do You Contemplate 
Making a Change? 


If you do you will want the best value 
obtainable to offer your prospects. Our 
new Universal Policy is a winner. Nine 
Policies in One. We believe it to be the 
most liberal and easiest sold policy form 
on the market today. 


Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 
rate if changed back to Whole Life form. 


A profitable contract is available to men 
capable of appointing agents and manag- 
ing a territory. For further information 
address 


ADDRESS AGENCY DEPARTMENT 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 
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The Diabetes Record for 1927 


By Frepertck L. Horrman, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


HE diabetes problem continues to baffle 
T the medical profession. In contrast to 

the nation wide and intense interest in 
tuberculosis and cancer, diabetes, like appen- 
dicitis, has been much neglected from a statis- 
tical point of view as a subject for extended 
study. The discovery and introduction of the 
use of insulin in 1923 gave hope to the thought 
that the rising death rate from this insidious 
affection had been arrested, but these anticipa- 
tions have not been verified by subsequent exper- 
ience. The position of the United States in an 
international comparison of diabetes death rates 
is perhaps the most significant disclosure of the 
facts. The table below gives the average dia- 
betes death rate for fifteen representative civil- 
ized countries for the period 1921-25. Unfor- 
tunately the statistics for Germany were not 
available. 


INTERNATIONAL COMPARISON OF DIABETES 
MORTALITY 1921-25—RATES PER 100,000 OF 





POPULATION 

United States........17.3 2 
PROMO 0.5. c'6:05%5 <3! 14.1 6 
DD eee ee 13.9 4 
ce EP ee 13.2 0 
New Zealand........ 12.6 65 
po ee bk rg 3 
England and Wales.. .11.3 9 
THOGWON oosis-iiscccinscss 10.8 


The foregoing table, therefore, shows that the 
United States has the highest death rate of any 
of the large civilized countries throughout the 
world for which the information is conveniently 
available, while Chile has the lowest, presenting 
an extraordinary contrast between a rate of 
17.3 for the United States and only 2.9 for this 
remote country of South America. It is like- 
wise of interest to note that the rate for Japan 
is only 3.3, while that for Italy is 5.5. 

Of special interest is the comparison of the 
rates for the United States and England and 
Wales and this is presented in the next table 
for the period 1916-26. 


COMPARATIVE MORTALITY RATES OF DIABETES 
U. S. REGISTRATION AREA AND ENGLAND 
AND WALES, 1916-26. RATES Per 100,000 


United England United England 


Year States and Year States and 
Wales Wales 
J) ee 17-2 12.9 1922. 18.4 11.9 
i ao 13.0 11.0 1923. 17.9 11.4 
1918...... 15.9 10.3 1924. 16.6 10.9 
1919......:. 14.9 10.8 1925. 16:9 11-2 
i 16.1 10.0 1926. 18.0 11.5 
| 16.8 10.8 
As shown by this table, the rates for the 


United States started with 17.1 in 1916, reach- 
ing a minimum of 14.9 during 1919 immediately 
following the close of the World War. Sub- 
sequent to this date the rate increased to a 





maximum of 18.4 during 1922 and then declined 
to 16.6 in 1924, increasing to 16.9 during 1925 
and to 18.0 during 1926. The course of the 
disease in England and Wales has followed a 
somewhat similar, if not quite identical direc- 
tion. In England, also, the rates since 1924 
have shown a slight rise in the crude death rate 
suggesting a more extended specialized study 
of the mortality by sex and divisional periods 
of life to eliminate the effects of changes in the 
age and sex distribution of the population. In 
England, for example, in 1916 the male death 
rate from diabetes was 14.8, which by 1926 
had been reduced to 10.6, whlie the female rate 
which had been 12.9 in 1916 had been reduced 
to 12.4 by 1926. Influenced by these facts, the 
Medical Superintendent of the Registrar-Gen- 
eral’s office for England and Wales in his an- 
nual report for 1925 gives extended considera- 
tion to the subject, observing that, “The deaths 
allocated to this cause number 4357, 1814 of 
males and 2543 of females, corresponding to 
death rates of 9.8 per 100,000 for males and 
12.5 per 100,000 for females. Both this number 
of deaths and the death-rate for males have 
been exceeded in a number of earlier years— 
most of all in 1914-16—but for females both 
deaths and death-rate exceed those of any pre- 
vious year. The failure of this mortality to 
respond to the introduction in 1923 of a specific 
remedy which has undoubtedly saved many 
lives which must have been lost without it has 
naturally excited considerable interest, and it 
seems opportune, therefore, to examine the mor- 
tality records in some detail.’ This has been 
done with admirable thoroughness for England 
and. Wales, but no extended corresponding in- 
vestigation has ever been made or been feasible 
for this country. The annual reports of the 
Division of Vital Statistics, unfortunately, do 
not give specific death rates by divisional pe- 
riods of life according to sex or principle causes 
as is customary in the English reports. 

Dr. Stevenson observes in part in his analysis 
with reference to the fall in the death rate dur- 
ing the war years or immediately thereafter 
that, “There can probably be little doubt that 
this war fall was due to food restriction, a simi- 
lar effect having been experienced at the same 
time by various other combatant populations.” 
Here then are two aspects of the problem which 
demand attention. In the first place the effect 
of the insulin treatment on the diabetes death 
rate or its failure to affect it, and second, the 
unquestionable effect of food restriction. All 
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authorities are agreed that excessive food con- 
sumption and particularly excessive sugar con- 
sumption lies at the root of the diabetic prob- 
lem. The per capita consumption of sugar in 
this country during recent years has increased 
rapidly, particularly since the advent of pro- 
hibition. As I recall the figures, the average 
per capita consumption of sugar in this coun- 
try is now about 120 pounds. 

A comprehensive study of diabetes mortality 
suggests a re-examination of the original death 
certificates of representative areas for at least. 
a period of five years, possibly ten. This, how- 
ever, would merely be the starting point for it 
would be necessary to make an extended exam- 
ination of the collective experience of a large 
number of clinics and the records of physicians 
in private practice specialising in the treatment 
of diabetic affections. Particularly does this 
conclusion apply to the study of the weight of 
diabetic patients which is generally above the 
average. Unquestionably the early treatment of 
diabetes would be improved if accurate observa- 
tions were available regarding individual weight 
curves from youth to middle life. It would 
probably be found that diabetes manifests it- 
self early in abnormal increase in body weight 
in early adolescence. The dietary habits of 
the young are left entirely too much to pure 
chance, while medical suggestions regarding 
dietary changes are often based on very frag- 
mentary knowledge and information. But the 
increasing consumption of sugar in the ordi- 
nary American diet is certainly a direct con- 
tributory factor in the increase in diabetes 
which must be taken into account. I include 
in these observations a summary of the con- 
clusions of Drs. Hamblen and Joslin contrib- 
uted to the Journal of the American Medical 
Association in 1927, with special reference to 
Massachusetts. The conclusions read as fol- 
lows: 

1. There has been an upward trend in the 
death rate from diabetes since 1900. 

2. The rate for Massachusetts has been con- 
stantly highér than for the registration area. 

3. The rate for rural communities has been 
higher than for urban, but the difference in 
rate has been small since 1920. 

4. Density of population does not have any 
apparent effect. 

5. The rate for females is higher than for 
males in the age group 50 and over. 

6. An increasing proportion of all diabetic 
deaths are in the age group 50 and over. 

7. There has been a decided fall in the death 
rate in the age groups under 20 and from 20 
to 49 from 1922 on. 
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These observations are reasonably confirmed 
by statistics given and by others which must be 
omitted for want of space. But the following 
table shows the comparative death rates from 
‘diabetes by sex and divisional periods of life 
for the United States registration area for 1920, 
and for England and Wales 1921-25 and may 
aid in a more scientific study of the mortality 
from this sinister affection. 


MORTALITY FROM DIABETES BY AGE AND SEX’ 
U. 8, REGISTRATION AREA AND ENGLAND 


WALES. RATES PER 100,000 OF 


POPULATION 


U. S. Registration England and Wales 





Area 1920 1921-1925 
Males Females Males Females 
2.2 1.5 
2.9 2.4— 
3.6 3.1— 
4.2 5.7 
5.8 4.7— 
5.7 4.6— 
5.9 5.4— 5.1 4.1— 
9.2 9.2— 6.0 5.9— 
23.8 36 .6+ 11.7 12.2+- 
63.1 99.1+ 31.0 38.2+ 
110.0 170.6+ 69.5 74.7+ 
75and over.. 149. 156 .3+ 87.8 73.8— 


—Less. + More. 

Nore: The rates for England and Wales under age 
25 are not available. 

The next table will show the deaths from 
diabetes in 37 American cities which in 1927 
had a population of nearly twenty-five millions. 
For these cities, the rate is shown to have in- 
creased from 15.7 in 1912 to 20.5 in 1927. The 
table is amplified by an extended tabulation of 
the diabetes death rate in 126 American cities 
for the two years 1926-27, representing a popu- 
lation of nearly thirty-five millions. This is 
further amplified by a supplementary table of 
diabetes deaths in 22 American cities for the 
year 1927 only. 


DEATHS FROM DIABETES—1912-1927 


No. of Deaths Death 
Year Cities Population From Rate Per 
Diabetes 100,000 
Se arse 37 18,316,421 2,877 15.7 
a 37 18,760,482 3,014 16.1 
re 37 19,194,544 3,268 17.0 
eee 37 19,628,605 3,582 18.2 
Ll) ae 37 20,062,667 3,762 18.8 
MGS s faced os 37 20,496,728 3,728 18.2 
NB hess oki 37 20,930,790 3,422 16.3 
ED iia w 5.050 37 21,364,851 3,468 16.2 
| 37 21,798,528 3,931 18.0 
ae 37 22,222,588 4,014 18.1 
a 36 22,308,564 4,989 22.4 
ar 37 22,901,078 4,777 20.9 
ee 37 23,530,280 4,300 18.3 
TE 37 24,286,380 4,621 19.0 
| Se 34 24,202,400 5,165 21.3 
_ ae 35 24,762,503 5,081 20.5 


DIABETES IN 22 AMERICAN CITIES—1927 


Deaths Death 

From Rate Per 
Population Diabetes 100,000 
ce 249, 20 8.0 
ee a ee 3,100 9 9.7 
Bethlehem, Penna...... 66,000 8 12.1 
ester, Penna........ 72,300 3 4.1 
eS) ee 68,500 10 14.6 
Concord, N. H......... 22,699 8 35.2 
Fitchburg, Mass....... 44,700 8 17.9 
Highland, Park, Mich... 81,700 7 8.6 
Hoboken, N. J......... 0,300 13 18.5 
Jersey City, N. J....... 321,500 94 29.2 
Johnstown, Penna...... 73,000 16 21.9 
Massillon, Ohio........ 20,016 3 15.0 
McKeesport, Penna. ... 49,900 9 18.0 
ky See 140,000 12 8.6 
‘Omaha, Nebr.......... 219,200 40 18.2 
Pawtucket, R.I....... 72,100 25 a 
Pittsfield, Mass........ 100 8 16.3 
Quincy, Mass...... 65,300 10 15.3 
Scranton, Penna....... 143,900 27 18.8 
SS errr 103,400 27 26.1 
Wichita, Kan.......... 96,100 3 3.1 
Wilmington, Del....... 126,400 20 15.8 
2,248,215 380 16.9 

The tabulation for individual cities is of 


extraordinary interest but must be utilized for 
practical purposes with extreme caution. The 
high reputation of certain specialists in diabetes 





DIABETES IN 126 AMERICAN CITIES 









Population 
MN Se a5 ¢ daivdis.o' oh Va oeeise PS see el - 3 se 225,000 
cB a ee ee ee ee ees 119,000 
otic i, EE EF Ee 94,600 
I NN a crlw ain ngisien side MERCATOR S 67,000 
pe OS eS re Pe eee ee 53,800 
NN IIR 65.5. sro: winiaie 4100.05 Abe wi0is pious wiele-b 0e'0/s: 55,700 
PN RNS os saa alc eae y Uh aenk ene 808,000 
Pe MOMENT oss 3x'e 5 enn u Cee yaleaee ene 7,800 
Pe IW occ 6c sis kobe oe one hese weese 72,900 
ee SS \ ER Pes Oe Ce en 211,000 
SUR RIES. cls winie 0 = drs slate 3 sack .c soe oes 787,000 
CIN PUMOND Go 5 oN 6a oss C8 8 SEO so 0.610 5 Sad *6§5,343 
I ere oon. eon a bera ie oo eine arate ,000 
ST NOD oo Sci ttci close otarsinie 416 eisieisslewis 122,000 
RMNCTE US N . sin'n © v aicin'n' Xie 1018 jonas ereipiow os 131,000 
AOR NS 6 os io a-n-o.b 2a wa dors He bares «blearee ents 110,000 
RIE. Se Aa ac oscars aco ors 0 is <eews o's estas 0:4 74,100 
SPINEL NESS, 6,0 isa cb UO wlels CAS OS 0.8 slave wrestee 48,200 
OEE ey Le Pig ae, Sree eee 3,048,000 
NMRIAR CN TIMEND S55 o ca! o's) oia wo akeeeewis eines 6 411,000 
I UNS So oc wtb Va wie neatniew eitnwicw ea 960,000 
RINT co. scales ona ess c's pis e's. 0.6 6.86 285,000 
I ia.5 36scowet op ewerenics Shawne 58,500 
UE IR lees a a reterers sb Cire ola wise Sis MRIS CS 203,000 
RP CURIET TOR: 0 656 sinc SWdsowstes ewan seen *52,469 
eee are er oe 177,000 
Denver, Ohio..... 285,000 
Des Moines, Iowa. 146,000 
Detroit, Michigan... 1,290,000 
Duluth, Minn......... ee 13,000 
ae eo ee ere 112,000 
ee Ee POR Ee EE eee eats 125,263 
Pe I ORI oo n.5 inns. 6crit'y So eee er arse 131,000 
OMI TNINIER 55 2p so 1a Sinloi o's wb wis alelere eisiasie oleae 136,000 
oe NS Pe ee re 99,900 
NEE MEE PAIS ooo Scixnion ee ueivan ewan ewes 159,000 
UIP NINES S050), 355 cchu etukieawkeeaslene® 60,200 
oe er en nay ere *23,375 
ee er nner 156,000 
RE II aaiciic 6: v0 18 00,0 41esb (eres. cao @'e 84,600 
a Se ee eeoemernr ,000 
CO Be oe eer err 49,232 
I EINE os 6:0 1516 wen ora eine gusta wath avin 60,400 
EE ae a eee ee 256,000 
ME. TAN <.. 55. 0 v.6.0.5s: 45.5 nreie Fe vein oe wie 367,000 
CO) oe Se rnicarcrr it eerice 59,700 
NS EE I SO ee ar 54,500 
NE EEN Gio 0s S 9-525 50:455'0 4.6505’ 01965088 117,000 
MOONE TRE Is 5. < 5.5 53505 Sow ees view sesees 375,000 
RUIN RINNE = os 6 1s a 05 66 Swe + Sietaia a WA eo hss Nicle 98,800 
SIN HINO oo 6665660 obec CR b 00 e666 vie 500 
SI NOME Scag d2 5d/nio'g wa eh Sm bierean-ereiece 93,500 
oy oS Se: 2 eee pee 75,900 
Se MNOS NR 555. o's WS Wwe oes as Ww ewan ces 97,700 
ee AMINE ERIE cians. ac: a 55n0i0 5 <'-sinies 0°ec0-a'e8i0ae.sle:* 1,300,000 
SUT IAGO cs. vor care cic hss pe ele 8 Sibis aie acaternie *110,296 
IPO PT EI Or ee 104, 
SS RAS Fane Career arora 59,200 
re eS ee ee eee 52,400 
IE EE 3 6.5.6-510 nota ok Ae bie aise ae mws ,000 
PIR, WUIDE: 6 5210s 50 0004 ane orice RFE oe ee 517,000 
TI TBI So 55. 5f0- 6 cis o.8 aoa G Wie ees ate Cicinie 434,000 
PRIN an cic see ele ect ees paws wee 66,800 
ON MIDI crc nie) 56: oleech es nwisawie's Saneiei8 137,000 
ECU oT sc 4-015 chee airs os cis 10 ler er sreiale 459,000 
TW, RIC ONT DEON 6.6 5.054 8510-606 nisl s 0.00.86 s.01-0l0 *119,539 
Pe I OI 6 o.oo 40 ash cl stn es ore Sia ae sisi 69,600 
PRUE SRN OE on 5.5 nis Vc esclnrelnren' bea ere 182,000 
DE NE Ds hobs 65 oie cn cose ps nsie/e ks 00% 419,000 
DIMER Tg obo a ecc-de cle coe sieiealie oe wleieivie's ¥*27,757 
ER SGU oo cinle cas cues wis Coraline busine 4 54,7 
Oe Oo ae ane Aerio 5,924,000 
I SINE SO octaicldo auc scn cutee eee wesc 58,300 
NS Ce eer ee rere 174,000 
NE IN tare ss sions widieisiso-6¥:0 Ses eigiis 1,000 
Le a 0. EE eer mone omer eter ay 145,000 
| RES Sk CRIA PAR Ee eer ira 5,8 
ROM MORNE 3.65555 sv camccwishs Soeur els 58,400 
Co ES AACA rer ere cos 143,000 
EE WE cio. o- os ahieie bios wine ate orsmia-wute esters 36,400 
PIED ooo goo wb sce sceece teste 2,008,000 
IEEE EININIE  ors an 12's 34.006 0 ero cine sine slo Rain 37,000 
Portland, Me...... 76,400 
Portland, Oregon. 340,740 
Portsmouth, Va.. 59,900 
Providence, R. I. 275,000 
Pueblo, Colo.... 3,900 
ean at || ee enen 39,131 
PCE, WARE. oc 000 ccs 69,400 
Reading, Penna............ 114,000 
oe a reer ee cee 189,000 
PE so cep ie ievie sae cimalek assay Rome 61,900 
AOR ener ey 321,000 
oe SS. BRE A ee een err ets 78,400 
EO MUNIN. 6:5 caw :cgn Hewneeeede sue bacews 73,400 
OS A aa eer rere 73,300 
Ee III. Since cc kc can ancincetone bus nes 0, 
es tt RED so. ain’ s Sie p RO 's Risen 4.00/50 0. ealpe 248,000 
IE, ons wcitie w oeiescleaie Oye. oSurkie *42,900 
Oe RE URN a 5-5 sce bia wie eecpince deisra' > ieee 133,000 
Oy ag So ae ee re err 205,000 
RD FE sy a sip hid bry © Wale weenie eee 110,000 
Bs SIEM, NUON ons ic 6:03 s cctv cecewss cess 567,000 
oO Eo Ree ae eee er rere ne ee 94,900 
SII STE nn on 5 save wu ines nies awleae-e 93,000 
PINE Ao cio s' ocov oa o:cieinns cl ueia ere sowie wee 411,500 
EP ee en eT re 59,500 
TNE ENDS 5 c-5. 5s ogee wie puiscin'ew aisivig.a eiv'e'e 100,000 
BIR ic os civ otc swhUlaich bos lente creation 109,000 
TL 2S: er eS enn ea the 64,700 
NE PENS occu Se ccWcccencewceeceses 145,000 
a ee er ne ae 70,200 
TESTE 2.1... vrclelonceis sp ainig-c weeee ss Sw Pao 185,000 
RR IR i asso oes N 6 c4G kee hae eeeuke ,000 


ITED «wins anos ane os oa ems esse ere er 





1926 


Deaths 
From 
Diabetes 


Death 


Rate Per 


100,000 


sal 
00 BO 00.0000 WO MODAN WNIOMANIWNWRWOOURROOHOUN EHR DOOROHO 


Population 


227,760 
119,500 
97,000 
67,800 
54,200 
56,200 
819,000 
69,400 
73,900 
793,100 
#65,343 
550,000 
123,900 


133,100 
113,300 
000 


1927 
Deaths Death 
From Rate Per 
Diabetes 100,000 
14 6.1 
33 27.6 
29 29.9 
17 25.1 
8 14.8 
8 14.2 
196 23.9 
13 18.7 
12 16.2 
32 14.7 
187 23.6 
19 29.1 
95 17.3 
15 12.1 
26 19.5 
vf 6.2 
12 16.0 
3 14.3 
699 22.5 
108 26.2 
141 14.5 
48 16.5 
13 22.1 
23 10.9 
11f 21.0 
47 26.0 
36 12.4 
22 14.8 
235 17.5 
26 22.7 
18 16.1 
20 15.5 
30 22.6 
17 11.9 
15 14.5 
14 8.6 
5 8.0 
9 38.5 
31 19.1 
32 37.3 
17 10.1 
6 12.2 
8 13.2 
35 13.7 
60 16.0 
18 29.2 
8 14.4 
34 28.9 
60 15.7 
12 11.8 
1 1.0 
20 21.4 
11 14.2 
10 9.6 
183 13.3 
24 21.8 
15 14.3 
4 6.7 
5 9.5 
13 15.3 
116 21.6 
105 23.5 
10 14.8 
23 16.7 
79 16.9 
19 15.9 
3 4.2 
34 18.4 
97 22.9 
4 14.4 
11 19.6 
1,461 24.5 
4 6.0 
12 6.7 
62 23.2 
9 6.2 
3 8.3 
9 14.9 
36 25.0 
6 16.2 
379 18.6 
121 18.2 
27 34.8 
75 18.8 
2 3.3 
51 18.2 
3 6.8 
6 15.2 
14 19.6 
28 24.5 
24 12.5 
15 23.7 
81 25.0 
18 22.2 
13 17.4 
11 14.8 
162 19.3 
46 18.4 
7 16.3 
13 9.6 
20 9.5 
30 26.0 
129 22.4 
13 13.0 
25 26.8 
57 15.2 
5 6.4 
8 7.9 
30 27.5 
24 36.1 
32 21.7 
12 16.8 
57 28.9 
16 14.9 
18 16.7 
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1927 

Deaths Death Deaths Death 
From Rate Per From Rate Per 

Population Disbetes 100,000 Population Diabetes 100,000 

Temes imate Faas os cinch 09754. anv Ooeecaen ey Cee 71,900 17 23.6 72,700 16 22.0 
TAM MRED vo ned slay aw ncesdeecseeeeda« 295,000 54 18.3 305,400 62 20.3 
ON TO oid ond oo a tate ewe he Kaneins cms 56,500 8 14.2 61,900 14.5 
RECN Ne. 5, osacln ego aiwieieel cieiclee sak tera we ,000 29 21.6 136,700 33 24.1 
PI Bias 5 Sola ei rons eibincisaaomene ss Maes 72,300 17 23.5 72,300 6 8.3 
Vere Be OS one's os cena dpe anmccs cones 28,000 105 19.9 0,000 107 19.8 
Wee te WO oes o:56-0.s pode ereetiensdeaes ***56,208 14 24.9 ¥*#*56, 208 11 19.6 
We, POUR i 65.6 ove = a SvQL dda mins 78,300 21 26.8 90,900 17 18.7 
i OS . o e  e 71,800 1 1.4 77,100 4 §.2 
Wiehe, BONS ioe Soc weiaccsducae duedecdess 193,000 27 14.0 195,500 31 15.9 
VOURSSIONE. CO ic.teescccccudacdoscsneds-s 165,000 14 8.5 169,400 19 11.2 
34,592,353 7,009 20.3 35,304,852 6,860 19.4 

*State Census. **1926 Local estimate. ***Jan., 1920. tfProvisional. 


treatment unquestionably attracts patients to 
certain cities in a fair proportion of numbers 
to affect the death rate. But the insulin treat- 
ment being often carried on at home under the 
direction of the patient must diminish this factor 
considerably. In other words, rural patients 
return to their homes after a few weeks of 
specialized treatment and carry on their own 
treatment thereafter. This involves certain 
dangers for it must be self-evident that the pa- 
tient out of the physician’s control can not be 
safely trusted with hypodermic injections 
which may or may not be made in accordance 
with the patient’s inclination. In fact, there 
are reasons for believing that self-treatment 
often results in lamentable failures. 


The whole question of the treatinent of dia- 
betes which, of course, lies at the root of the 
present discussion is reviewed in an editorial 
in the London Lancet of September 3, 1927. I 
cannot enlarge upon this interesting phase of 
the discussion without quoting the concluding 
paragraph, which reads, 

It cannot be too strongly stated, moreover, 
that the successful treatment of diabetes neces- 
sitates careful dieting, and that this necessity 
is not obviated by using any known therapeutic 
substance. British patients are usually abstemi- 
ous as regards their food, and the safety of the 
diabetic depends upon moderation. It would 
be a real calamity if enthusiasm for any new 
remedy were to cause any relaxation of the 
sound dietetic rules which have been so suc- 
cessful in recent years in the treatment of this 
disease. 

The foregoing statistics and observations are 
of particular importance to life insurance com- 
panies maintaining a longevity service or of- 
fering facilities to their policyholders as re- 
gards securing a qualified urinalysis to deter- 
mine the sugar content of the urine. Such ser- 
vices are unquestionably of the greatest possible 
practical value, not only in ascertaining the 
earliest indications of a diabetic condition but 
also of furthering the treatment of the disease 
in the case of the afflicted. There can be no 
question of doubt but that the companies offer- 
ing such a service are contributing substantially 
towards the more effective control of diabetes 
and the saving of countless lives which would 
otherwise be sacrificed to ignorance and apathy. 
For regardless of the higher mortality from 
diabetes, there are the strongest possible reasons 
for believing that the disease itself is increasing 
at a rate much faster than the mortality figures 
justify. While insulin and other therapeutic 
methods, especially the administration of syn- 
thalin arrest the progress of the disease, they 
are not in themselves positive cures but must 





be continued throughout the life time of the 
patient, but to best advantage under qualified 
medical supervision. It goes without saying 
that in many cases diabetics die from other 
diseases than diabetes as the result of the 
treatment which modern medical practice af- 
fords without much difficulty. Hence the ‘mor- 
tality index is not a sufficient indication of the 
diabetic evil in modern civilized life, suffering 
as it does in many directions from the con- 
sequences of malnutrition or overnutrition as 
the case may be. 


A Scientific Approach to Investment 
Management 


A new book entitled A Scientific Approach 
to Investment Management has been written by 
Dwight C. Rose, of Scudder Stevens & Clark, 
investment counsel, and published by Harper 
& Brothers. It aims to show the fundamental 
elements of the investor’s problem and to meas- 
ure the actual investment experience in this 
country since the year 1900. This experience 
has been analyzed into its component parts so 
as to permit a study of the inherent character- 
istics of various types of securities and to 
determine the causes responsible for the vary- 
ing degrees of accomplishment from therm. 
From this analysis are deduced some of the 
fundamental principles upon which to develop a 
conservative and successful investment program. 
The book further demonstrates the effectiveness 
of these principles when applied in practice un- 
der actual working conditions. 

One chapter deals with the investment exper- 
ience of the leading fire insurance companies, 
and appendixes cover, among other things, a 
comparison of underwriting and investment re- 
sults of 25 largest fire insurance companies; 
their investment policies and accomplishments 
and a comparison of the accomplishments from 
bonds and stocks by such ompanies. 

Other chapters deal with the following top- 
ics: Evolution of the Surplus and Changing 
Investment Values; Insurance Principles Ap- 
plied to Investment; The Cushion of Rent; 
Measurement of Investment Accomplishment ; 
A Further Analysis of Investment Experience ; 
The Future Trend of Common Stock Values; 
Importance of Diversification in Industrial 
Stocks; Fundamentals of a Conservative In- 
vestment Plan; Investment to Maintain Dollar 
Values; Investment to Maintain Purchasing 
Power; Future of the Investor’s Problem. 


In 1899 James W. Alexander, then president 
of the Equitable Life Assurance Society of the 
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United States, wrote to a number of leading 
financiers asking them the rate of interest they 
considered it safe for a life insurance company 
to count upon realizing, on its total assets, in- 
vested in such securities and mortgages as an 
institution of this kind should hold, during the 
next twenty years. Many replies to this letter 
were received and are printed in an appendix in 
A Scientific Approach to Investment Manage-- 
ment, this appendix being entitled “A Hindsight 
Review of Forecasts by Prominent Financiers 
Made in the Year 1899 on the Trend of Interest 
Rates.” There are also several other interest- 
ing appendixes. The price of this book, from 
which those in charge of investments may glean 
new ideas and information, is $5 per copy. 


Security Mutual’s New Limits 


BINGHAMTON, N. Y., January 14—The 
Security Mutual Life of this city announces 
“there is no limit to the amount of insurance 
this company will consider if a case is first- 
class,—physically, financially and morally.” The 
company also announces increased automatic re- 
insurance limits, in both standard and sub-stand- 
ard classifications, as follows: 15 to 17 years, 
$10,000; 18 to 20, $15,000; 21 to 50, $50,000; 
51 to 55, $37,500; 56 to 60 $25,000; and 61 to 
63, $10,000. Limits on female lives remain as 
before. Disability and double indemnity will be 
issued only up to $25,000. Waiver of premium 
only will be issued on any reasonable amount. 
In all cases in excess of $15,000 two examina- 
tions and specimens must be sent to the home 
offices, except where the examiner’s name is on 
the preferred list, when only one examination 
is required up to $25,000. 

The company also announces that upon pay- 
ment of the second premium under any of its 
policies, the policyholder may be given a free 
health survey and urine examination. The 
company agrees that this survey and examina- 
tion will not affect the standing of any policy, 
or future application for insurance, nor will 
they be used to prove or disprove a claim under 
any policy. 


Home Life’s Preferred Whole Life Plan 


During the past year the Home Life of New 
York vigorously pushed its new preferred whole 
life plan of underwriting, resulting in a gain 
of 20 per cent in its new business, which 
amounted to $54,432,092. There was a large 
decrease in term business written, but the aver- 
age size of policy written was $4933 in 1928, 
against $3597 in 1927. 


American Central Life Drive 


Agents of the American Central Life Insur- 
ance Company, Indianapolis, have signed and 
returned cards showing the amount of good 
new life-insurance they will endeavor to pay for 
during the present year. Prizes in gold are to 
be awarded by the company, or, as the com- 
pany’s weekly publication, “American Central 
Items,” headlines it, “First three months of 
1929 to provide shower of gold for agents who 
pay for one-quarter of their year’s allotment.” 
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LIFE AGENT’S KIT 





Most Comprehensive Instruction 
Manual Now Ready 





WRITTEN BY EXPERIENCED AGENT 





S. D. Jones, Consulting General Agent of 
Connecticut Mutual, Makes His Valu- 
able Publication Available to All 

“Jones is his name, plain United States Jones, 
Simon D. Jones. His middle name, however, 
oughtn’t to begin with a big, big D, because his 
middle name is Life Insurance. 

“He knows life insurance backward, forward 
and criss-cross. He breathes life insurance, 


dreams it, thinks in it, talks it in his sleep and 
is it. Also what he knows about it is so, which 
is an important item. I met Jones the other day 
and he gave me a few slants upon the subject 
which I had not imagined.” This is Dr. Frank 
Crane’s summarization in one of his celebrated 
syndicated articles of Simon D. Jones, author 
of The Life Agent’s Kit, and to those who know 
Mr. Jones the characterization is recognized as 
accurate and true, for he is a veritable encyclo- 
pedia of life insurance data. His knowledge 
runs a gamut through every field and every 
phase of the life insurance business. He is a 
master salesman, a proven builder of general 
agencies and a student of the principles of ac- 
tuarial practices. 











NEW JERSEY 
PENNSYLVANIA 
DELAWARE 
MARYLAND 
VIRGINIA 

WEST VIRGINIA 


State Managers 
General Agents 








A Friendly Company 


Where ever you are, let us bring this 
company to you. 


We are putting All States On The Map. 
Men are needed in our national development 


—men of position and means 


—Trail blazers, men of sturdy pioneer spirit | 


When our agency development reaches the Hudson River, 
Section 97 of the Armstrong Law WILL NOT STOP US. 


BEN W. LACY, President 


MONTGOMERY-ALABAMA 








District Agents 


Branch Managers 








The new edition of The Life Agent’s Kit in- 
dicates that he possesses an ability rare in prac- 
tical men of presenting his knowledge in a lucid 
and helpful manner, to the extent that beginners, 
agents and general agents may derive great 
benefit from reading and studying his work. 
The Life Agent’s Kit is a combination of an 
agent’s primer, a sales instruction book and a 
simple and complete exposé of the fundamentals 
of life insurance company operations. 

Among the chapters are those on the defini- 
tions of life insurance terms; questions that 
are actual, pertinent queries daily propounded 
to agents by present and prospective policy- 


_holders to which complete answers are given; 


diagnosis of insurance needs, including estate 
building, trust provisions, and the monthly in- 
come plan; the development of life insurance, 
including an explanation of the rudiments of 
insurance, building of the mortality tables, re- 
serves, dividend building, growth of State su- 
pervision, etc.; underwriting a new era in life 
insurance, including the life insurance sales- 
man, the relative merits of stock and mutuai 
life insurance companies, disability and double 
indemnity benefits the measuring rod of life 


_ insurance; mathematics of life insurance, em- 


bodying opinion on the building of net pre- 
miums, annuities, interest tables, and a test of 
the accuracy of the net annual premium. The 
book, as well, contains many tables essential to 
every insurance agent. Among them are The 
Amount of Monthly Income Provided by $1000 
of Policy Proceeds; Amount of Insurance Re- 








A TOWER OF STRENGTH 


INSURANCE IN FORCE 
$1,500,000,000 


Assets .........$400,000,000 
Surplus and Contingency 
EE: vv 0 ws Sade $57,000,000 
Total Liabilities .$343,000,000 
(Including Paid-up Capital) 


Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE HALF PER CENT 


Total investments in United 
States securities exceed 


$168,000,000 


Dividends to Policyholders increased 
for eighth successive year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 
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ia Men of The Lincoln National ite 


have policies to offer that open the Door to an} fathers heart 


(Oxennt 


You Sell 


Juvenile Contracts of great popularity ? 


The Lincoln National Life Insurance Company 
of Fort Wayne, Indiana . 








quired to Procure an Income of $1000 
Monthly; American Men Ultimate and Ameri- 
can Experience Mortality Tables; Test of Ac- 
curacy of Annual Premiums of the American 
Ultimate Table; Present Value and Compound 
Interest Tables as well as various other annual 
premium tables. 


Mr. Jones has very ably collated this book, 
with an experience of over 30 years in life 
insurance work in the field behind him. Of un- 
told advantage is the fact that it is a work 
which will easily fit in with the educational 
courses furnished by any company to its agency 
staff and contains a great deal of matter whici 
has never before been presented. 


The efficacy of The Life Agent’s Kit has been 
proved by the use of previous smaller editions 
as an agency instruction book, by one of the 
large insurance companies in the country. The 
general agents who have actually used the book 
in its previous form have written as follows: 

“The material is very valuable and in a very 
convenient form, making it possible to carry 
with one if he so desired information that would 
pretty nearly require the transportation of a 
library otherwise.” 

“T have always appreciated the rare op- 
portunity I had in entering the life insurance 
business and to have been able to go to a man 
as well versed in the economics of life insur- 
ance and in its practical salesmanship as you. I 
am very glad indeed to have The Life Agent’s 
Kit, as it sums up all the material which I had 
the pleasure and opportunity of getting from 
you first hand.” 

“This work was gotten out by you with a 
great deal of time and labor, and has met a 
well-merited demand from all parts of the field. 
It has assisted no little in the general line of 
education that we are all committed to, and I 
know it is destined to do a good deal of good 
wherever it is studied and applied.” 

“My opinion of the book as a whole is that 
it is most valuable and gives the intelligent life 
underwriter much of a practical sort he can use, 
and I have urged our new men to read it. I 
believe you have rendered the agents of this 
country a real service in the publishing of this 
work.” 

“I consider The Life Agent’s Kit one of the 
most valuable contributions to life insurance 
literature during the past several years. 


Upon reviewing the same, I find it to be an un- 
usual historical and statistical publication, cal- 
culated to be of valuable service to those agents 
who desire to present the merits of life insur- 
ance in an understandable and convincing man- 
ner.” 

Some of Mr. Jones‘ wise observations as cori- 
tained in his book indicate the character of the 
work. He says “The solicitor who expects to 
succeed must be qualified by education and train- 
ing to answer all reasonable questions with a 
speed and precision which begets confidence. 
Many years’ experience as a soliciting agent 
and as a general agent have convinced me that 
the most fundamental shortcoming of life in- 
surance solicitors is a lack of basic knowledge 
of the business and a consequent inability either 
to visualize or to solve the prospect’s problems. 
It is the glory of our profession that we can 
today with a clear conscience and with absolute 
confidence advise the prospect that he can make 
no safer contract than with a well-established 
life insurance company and that he can find no 
more conscientious trustee for his estate.” 


Atlantic Life’s New Policies 

The Atlantic Life Insurance Company, Rich- 
mond, began on January 1 issuing a new con- 
tract known as guaranteed retirement income 
which, the company believes, will meet the 
problem of those who are seeking a wise and 
practical plan for providing an income for 
later years, a solution in a fashion, it states, 
which is novel, convenient and safe. The pol- 
icy is offered to all persons from ages 19 to 55, 
whether insurable or not. 

The company, under this policy, in return 
for annual deposits to be made by the person 
who desires a guaranteed income at retirement, 
agrees to pay a monthly income for life. The 
annuitant selects the age at which he desires 
to have the income commence and the fast de- 
posit is made one year before the income be- 
gins. It guarantees that 120 monthly paymenis 
will be made, whether the annuitant lives or 
dies during that period. If he lives beyond the 
period he will continue to receive the monthly 
income until his death. Certain options are 
also provided in case the annuitant desires a 
settlement other than a monthly income. + For 
small additional deposit a provision will be added 
to the contract that will not only permit the 
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waiver of all deposits during total and perma- 
nent disability occurring prior to age 60, but 
secures at once the monthly income to be paid 
so long as the annuitant is totally and perma- 
nently disabled. 


Columbia Course in Statistics 

The course in applied insurance statistics of 
Columbia University, New York, will be held 
on Thursdays, 5:50-7:30 p.m., beginning Febri- 
ary 7. Edwin W. Kopf, assistant statistican, 
the Metropolitan Life Insurance Company, 
New York, will be the instructor. Students de- 
siring to take this course are required to enroll 
at the office of the registrar, room 313 Univer- 
sity Hall, Columbia University. 


Frazer Agency Celebrates 

Thursday last completes ten years in 
the Frazer Agency, New York, of John M. 
Fraser, who has served there successively as 
agent, superintendent and associate general 
agent for the Connecticut Mutual Life Insur- 
ance Company, Hartford. He became a full- 
time agent January 10, 1919, following service 
in the World War. During the present month 
Mr. Fraser plans to make a record of produc- 
tion which will fittingly mark his tenth anni- 
versary. 











Opportunity 
for Managers 


Are you a capable and steady pro- 
ducer of high quality business and 
possessed of sufficient executive 
ability to train and organize sales- 
men? 

If so, you may be able to establish a 
profitable connection with an excep- 
tionally strong, well established life 
insurance company, doing a purely 
non-participating business, which of- 
fers opportunities in the cities of Bal- 
timore, Washington, Cleveland, 
Toledo, Cincinnati, Dayton, Norfolk, 
Birmingham, Atlanta and Detroit. 


Box 700 
Care of THE SPECTATOR 
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Thrift is the result of a well- 
organized plan. 


The budget is the plan. 











JOHN HANCOCK SERIES 


BRINGING HOME the 
LESSON of THRIFT 


— thrift idea comes forward with special emphasis during January, from 
the 17th to the 23rd—a period nationally designated as Thrift Week. 
Five years ago the John Hancock Mutual Life Insurance Company, as part of 
its contribution to the Thrift movement and to aid in implanting the Thrift 
Idea, introduced a Home Budget Sheet. 

The wide distribution of this sheet, in fostering a more intelligent division of 
income, has been an important factor in bringing home the lesson of Thrift. 
Your copy will be sent free on request—2c for postage. 





OVER SIXTY-FIVE YEARS IN BUSINESS 








Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 














ATLANTIC LIFE GENERAL AGENTS 
MEET 
President A. O. Swink Addresses Gatherinz 
at Home Office 

RicHMOND, Va., January 10.—Angus O. 
Swink, new president of the Atlantic Life In- 
surance Company, spoke before thirty general 
agents of the company in the Richmond offices 
Friday. The insurance men, from twelve States, 
as far South as Mobile, Ala., and as far West 
as Kalamazoo, Mich., attended a two-day ses- 
sion to receive information of new contract 
uses and other improved methods that the At- 
lantic company will place into effect through- 
out the sales territory in 1929. 

W. H. Harrison, vice-president of the com- 
pany, and superintendent of agencies, presided at 
the business sessions. Edmund A. Saunders, 
chairman of the board of the company, was un- 
able to attend on account of sickness. 

The Atlantic Agency, Inc., general agents for 
Virginia and the District of Columbia, was 
represented by its president, Horace F. Sharp. 
This agency was formerly managed by Mr. 
Swink for twenty years with great success. It 
was taken over by the agents when Mr. Swink 
became president of the insurance company. 
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Stephen M. Babbit 


President 


HUTCHINSON KANSAS 














New Guardian Life Appointments 

The Guardian Life Insurance Company of 
America announces two new home office ap- 
pointments which went into effect January 1 
of this year. 

William Macgregor Morris, who has been the 
company’s assistant actuary since March 1, 1926, 
was elevated to the post of associate actuary. 
Although still a young man, Mr- Morris has 
the distinction of having studied and followed 
actuarial work in three countries—Scotland, 
Canada and the United States—during his sev- 
enteen years of actuarial experience. 

Educated at George Watson’s College in 


Edinburgh, Mr. Morris entered life insurance 
work in that city and was so engaged until the 
outbreak of the World War in 1914. Serving 
with his regiment, The Royal Scots, through- 
out hostilities, he emerged with the rank of 
Captain Adjutant. 

Re-entering actuarial work, he was associated 
with companies in Scotland and .Canada until 
he joined The Guardian three years ago. 

The other appointment which is announced 
is that of C. Albert Hahn as cashier. Mr. 
Hahn has been a member of The Guardian’s 
home office staff for the past thirty-six years, 
twenty-five of which were spent in the cashier’s 
department. 


Mountain States Course 


The Mountain States Life Insurance Com- 
pany, Hollywood, announces a lecture course 
for home-office employees following the syllabus 
of the Insurance Institute of America. The 
course has been arranged by the company’s ac- 
tuary, William A. Munster, and the first of 
the series of lectures was given January 2 with 
a lecture each Wednesday evening following un- 
til and including April 3. The subjects covered 
by the lectures follow exactly the outline pro- 
vided by the Insurance Institute through the 
chairman of the life insurance branch, Henry 
Moir. The concluding lectures comes just a 
week before the examinations by the Institute 
which begin April 8, and the examinations will 
be given in the offices of the Mountain State 
Life. A prize is offered to the employee mak- 
ing the highest grade in the first examination. 





FORGING AHEAD 





in Force . 


Gains for 1928 


Increase in Paid-for Busi- 
ness over 1927 . ; 


Increase in Gain in Insur- 
ance in Force over 


a 


Gain in Total Insurance 


20.38% 


42.21% 


7.8% 





Another Big Year Ahead 








THE MANHATTAN LIFE 
INSURANCE COMPANY 


Madison Avenue at 60th Street 


New York City 
Founded 1850 


Thomas E. Lovejoy, President 
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Just a Dream 


By J. C. Hawes 


sang out Bill as he entered the 

front door of his home after a day 
at the office. “Passed the examination O. K., 
Doc says I’m fit as a fiddle. That gives us 
$10,000 more life insurance—$25,000 in all.” 

Mary ran to the hall to meet him. “Oh, Bill 
dear, how wonderful! Now we can quit worry- 
ing about the future, and Junior and Jean can 
go to college no matter what happens. Come, 
dinner’s ready.” 

While at the table he explained, “If I live, 
the cash value of my insurance will take care 
of us in old age, and if I don’t—well, you 
won’t have to work in a factory, and the kids 
can complete their educations.” 


$6 Fy se oe Bi looks rosy, honey,” 


A BricHt Prospect 


At 40 Bill Houston was making money fast 
in the real estate business. His little family 
had nearly everything it wished—a cozy subur- 
ban home, two cars and a maid. When Bill 
had heard several years ago that the traction 
company was to extend its lines further out to 
Mayville he borrowed .capital and bought up 
acreage there and cut it into building lots. Soon 
he began to realize handsomely on the venture. 
If he had retained his health he undoubtedly 
would have become very wealthy. 


- But that is the biggest “if” in a man’s life, 
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Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
ate of $1.00 a month at all ages. It 
Includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 
















This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. | 







Write for territory to 






Agency Superintendent 


Illinois Bankers Life Association 


Monmouth, Illinois 



















at least it was for Bill Houston. At first Bill 
had only an ordinary cold but he was too busy 
to take care of it, and two weeks later he was 
fighting a losing battle with pneumonia. Imme- 
diately after Bill’s death a $25,000 check arrived 
from the insurance company. That started the 
rush on Mrs. Houston. Family, friends and 
salesmen sought part of the spoils that were 
to support the widow and send Junior and Jean 
to college. 

First, Mrs. Houston’s father and brother 
owned a hardware store that needed $5000 and 
persuaded her to loan it to them at six per 
cent. $2000 went to the doctor, undertaker 
and other creditors. A $5000 mortgage on the 
home was paid off. $10,000 was invested in 
Liberty bonds, and a checking account at the 
bank was opened with the remaining $3000, 





Wanted 


STATE SUPERVISORS — One 
each for Indiana and _ Illinois. 
Must have wide experience in the 
Health and Accident Insurance 
field, ability as personal producer 
and appointing and working with 
new Agents. Full line Disability 
Policies featuring “Gold Seal” 
Non-cancellable. 

Salary and Bonus to the right 
man. 

Write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 








which did not last long with two children at 
school. 

Soon after this she received a call from Mr. 
Dunn, who claimed to be a close friend of 
Bill’s. “Good old Bill,’ he sighed feelingly, 
“opportunity had just knocked at his door.” 

“What opportunity?” asked Mrs. Houston. 

“Well, dear old Bill was about to clean up 
a fortune in the Phayk Mines. Just the day 
before he took sick he asked me to hold a large 
block of the stock for him, and now I’m offer- 
ing it to you because of my friendship for 
him. I want to help his wife all I can to 
make some money. An investment of $25,000 
in Phayk Mines will make you independent for 
life.” 

“But I have only $10,000 in Liberty bonds,” 
she interposed. 

“They are easily disposed of, Mrs. Houston. 
I’m sure you would like to increase your in- 
come with safety, wouldn’t you?” 

“But I must consult my family first,” she 
again objected. “I know nothing about mines.” 


“T did not offer you this great opportunity 
until I had thoroughly investigated the whole 
proposition. I assure you, Mrs. Houston, you 
are taking no chance whatever.” 


Goop Bonps ror TRASH 


Finally she agreed and they went to her 
safety deposit box to trade her perfectly sound 
Liberty bonds for his beautifully engraved piece 
of paper. Phayk Mines soon turned out to be 
nothing more than expensive holes in the 
ground. Her checking account rapidly dwindled 
away. The hardware store failed to prosper. 
The home was the only investment left, and 














Peoples 
Life 

Insurance 

| Company 


sicdeatl 


mene ae 


Frankfort 


$5,337,313.74 on Deposit with the 
Indiana [Insurance Department 


$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 

TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS ,TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insur- 
ance Producers with experience, char- 
acter and ability. Address the Com- 
pany. 
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and Jean 
struggled 


school term Junior went to work 
entered a business school. Mary 
along by sewing, baking and keeping boarders. 
it needed repairs badly. At the end of the 

But it happens, fortunately, that all of this 
misfortune was only a dream of Bill’s which 
ended abruptly when the alarm clock rang. 
Without mentioning his dream to Mary he 
swallowed his breakfast quickly and drove over 
to see his friend George. 

“See here, George,” he asked, “don’t you 
write monthly income insurance?” 

“Sure thing, Bill.” 

“Well, that’s what I want. No crook is go- 
ing to skin my wife after I’m gone.” 

“Wise boy, Bill! How much?” 

“$5000 cash and $20,000 in monthly income 
payable to Mary during her lifetime. Now 
she won’t be a shining mark for a mining 
shark.” 

“Congratulations on your wisdom, Bill.” 
Reader, is your life insurance safe from 
swindlers ? 

Investigate monthly income insurance. 


“Pretty Good Property to Own” 

A business man who casually looked over his 
life insurance policies was surprised to find 
that they were “pretty good property to own,” 
as he expressed it. He found that his life in- 
surance was about the only thing that he could 
raise money on during depressed business con- 
ditions, and he is quoted in the leaflet “Pretty 
Good Property to Own,” by Allan B. Lincoln, 
as comparing his life policies with his other 
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such an agency. 


Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECTATOR 
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assets, including real estate and stocks. The 
comparison was altogether in favor of life in- 
surance as a means of investment outside of 
his own business. He proceeds to relate strong 
reasons why life insurance is preferable to cer- 
tain other forms of investment, and his remarks 
constitute a very convincing argument in favor 
of life insurance for business men. This six- 
page leaflet demonstrates that the value of life 
insurance policies does not deteriorate in years 
of financial depression, as do real estate, stocks, 
etc., but, on the other hand, it affords a readily 
available cash fund in case of an emergency. 
This excellent leaflet is published by The Spec- 
tator Company at the following prices: Sam- 
ple copy, 10 cents; 50 copies, $2; 100 copies, 
$3; 500 copies, $12; 1000 copies, $20. 


Life Insurance Business of Johnson and 
Higgins 

Johnson & Higgins, average adjusters and in- 
surance brokers of New York, announce that 
during the past year, the first in which the 
firm has handeld life insurance, issued busi- 
ness totaled $21,880,998 and paid business 
was $16,433,698. Approximately two-thirds of 
this was placed by or through the firm 
with the Home Life Insurance Company, New 
York, and the Prudential Insurance Company, 
Newark, both of which companies Johnson & 
Higgins represent as general agents in New 
York. The total volume was distributed among 
fourteen different companies. Gerald A. Eu- 
bank is general manager of the life department. 




















AMERICAN 
CENTRAL 


LIFE 


Insurance Company 


INDIANAPOLIS 


Old Line Legal Reserve 








Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 





pany.” 








100% in 6 Years 


For the sixth consecutive year, The 
Guardian has just closed another “big- 
gest year in the history of the Com- 


The close of 1928 saw our total new 
paid-for-business, and total business in 
force, at more than double the corres- 
ponding figures for 1922. 


100% growth in six years—such prog- 
ress possesses real significance for the 
observant underwriter. 


om 


THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE 


NEW YORK CITY 
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